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August Thoughts 
B-O-P Entertains 
Dave Evans Veteran 


Bailey’s Joke 


By 


Chris Sinsabaugh 


UGUST, BROTHERS, is going 

to be a better month in the 
way of retail sales than July, 
which, according to the oracles, 
was less than eight per cent under 
June. The latter was a remark- 
able month, all things considered, 
with the salesmen exhausting 
their nervous energies caring for 
the orders that came in. Fat 
commissions were earned and 
many salesmen felt nigger-rich. 


Along came July with its holi- 
day stretch at the start and it 
was the second week before the 
salesmen really got started again. 
So July suffered correspondingly. 
But the thread of salesmanship 
has been picked up again with 
the opening of August activity 
and we can look for astonishing 
results. The 1933 sales campaign 
will continue until new - model 
time, with the curve on the charts 
running almost level instead of 
developing humpitis, denoting 
peaks and valleys. 


+ * 


ALL THIS comes out of piecing | 


together bits of conversation I 
picked up the other day when I 


journeyed to the Lockhaven Coun- | 


try Club at Orchard Lake, where 
Don Bathrick, zone sales manager 
for B-O-P, entertained some 400 


of his dealers and their salesmen | 


in the Detroit area because their 
May and June performance was 
227 per cent of the quota. Lock- 
haven was the former home of 
the late Walter Flanders, a dy- 
namic figure in the _ industry 
twenty years ago. Mebbe the 
ghost of the “F” of Everitt-Metz- 
ger-Flanders, makers of the E-M- 
F, was hovering around and find- 
ing out that the dealers of the 
present day are just about what 


they were when he was on earth. | 


If you took the bunch as 
cross-section of today’s dealer 
body, you couldn’t help but feel a 
bit optimistic about what’s just 
ahead of us. 


* * 


THE TALKS at Lockhaven did’ 


me a lot of good through the con- 
tact I got with the men on the 
firing line. Incidentally, I sound- 


ed ’em out on automobile radio | 


and found it is coming in strong. 
As an accessory at the present 
time it seems to be a money- 
maker for dealers. Evidence that 
it is strongly entrenched in public 
favor is the prediction of several 
of the dealers I talked with that 
within a year, possibly two, auto- 
mobile radio will be standard 
equipment. Windshields, _ tops, 
speedometers, bumpers, etc., all 
went through the same evolution. 
First they were extras and the 
next thing we knew the factories 
were including them in the prices 
of the car. 


* 


AS WE TWO-FINGER this 
(Continued on Page 8) 
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Car Deulers 
May 
Code Forum 


Present Makers Code Will 
Have Little Effect 
On Retailers 


By WILLIAM ULLMAN 
Washington, Aug. 4.—Although | 





a definite date remains to be set 
for a hearing on the automotive 
industry’s trade code, National | 
Recovery Administration officials 
are forging ahead with a view to 
holding it “as early as possible.” 


As in the case of the agreements 
of all major industries, all rou- 
tine procedure which might serve 
to delay the progress of the code 
through the administration ma- 
chine has been cast aside. 


the hearing--to date makes it a 
virtual certainty that it will not 
be opened before August 14. Earl- 
ier indications pointed to starting 
the hearing by August 10. 


Advance details for the hearing 
have been placed in the hands of 
|Col. R. W. Lea, new deputy ad- 
|ministrator, appointed this week. 





of Gen. Hugh M. Johnson and a 
wartime associate of the recovery 
jadministrator. Since coming into. 
the administration, Col. Lea’s full | 
time has been devoted to the 
automotive code. 


Present indications point to 
smooth sailing for the motor 
manufacturer’s code through the 
|recovery mill. The prospects are 
that only representatives of the 
companies and of their employes | 
will appear as witnesses. 


Motor car dealers, as interested 
tion in the hearings. 


(Continued on Page 2) 


Chicago, Aug. 4. Convinced 
American Highway Freight Assn. 
is unsuited in certain details to 
local conditions, the Cartage Ex- 
change of Chicago, whose member- 
ship uses more than 4,000 motor | 
trucks, and the Illinois Motor | 


approval to the two associations. 
Specifically, the code being dis- | 
cussed by these two organizations | 
is intended for use by haulers | 
operating within about forty or| 
fifty miles of cities. George W. | 
Dixon is code committee chair- 
man of the Cartage Exchange and 
William Fullerton of the Illinois 
Motor Truck Operators Assn. 
The truck and team owners are 
confronted with a _ suggestion 
from Malcolm Muir, deputy ad- 
ministrator of the N. R. A., that 





lof 
| . 
Manufacturers Assn. at a special 


|vor of a merger of the MEMA 


Inability of officials to schedule | 2° 


} 


| 
| record 


Col. Lea is a close personal friend | 


that the code recommended by the | highwa 


0 


Merger Plan July Reports Available 
Indicate Drop of Only 8%. 


Attend | Advanced by 


Parts Group 


VL.E.M.A. Directors Reit- 
erate Stand For One 
Strong Organization 


By D. M. McDONALD 
New York, Aug. Directors 
the Motor and Equipment | 


2 
vo. 


meeting held in the Hotel Am- 
bassador, New York, on yester- 
day reiterated their stand in fa- 


July. Factories already are 





and the newly organized AP&EM | 
providing that the various after- | 
market activities conducted by | 


| the MEMA over a period of many 


years be continued and expanded 
by the various divisions of the | 
AP&EM which logically 
would be interested in such ac- 
tivities. 


The directors also voted to ap-| 


prove and to recommend to mem- 
bers of the MEMA the AP&EM 
for purposes of complying with 
the NRA whether or not a mer-| 
ger is effected; also they went on} 
to the effect that it was| 
(Continued on Page 6) | 


Erwin, Wasey Gets 
Fisher Body Account 
Detroit, Aug. 4. The Fisher 
3o0dy Corporation today 
nounced the appointment of the 
Erwin, Wasey and Co. of New 
York as advertising representa- 
tives for the corporation. The 
appointment is effective immedi- 


| ately. 


Grant Returns 
New York, Aug. 4.--R. H. Grant, 


parties, are eligible for participa-| vice-president of General Motors 
Since, how- Corp., who has been vacationing 
ever, the code concerns itself en- jn Burope for the past month, re- 


turned to New York this week. 


code govern all types of 
y transportation. Mr. Muir | 
is in favor, he states, of a code| 
that will be representative of all} 
of the “so-called for hire groups, | 
consisting of common carrier and 
contract carrier truckers, and the 


one 


Private owners of trucks have 
objected to any attempts at mis-| 
placed balance of power in the} 
formulation of a code. They point | 
out that 85.8 per cent of the} 
trucks in operation are privately | 
owned and operated, while only | 
5.5 per cent are common carriers | 
and 8.7 per cent contract carriers. | 


an- | 


NADA Makes 
Real Progress 
on 


More Than Fifty Local 
Groups Have Joined 
In Past 30 Days 


St. Louis, Aug. 4.—Rapid prog- 
ress in shaping the national or- 
ganization of National Automo- 
bile Dealers Association under 
the NRA is reported here today 
by F. W. A. Vesper, president of 
the Association. 

Already Mr. Vesper reports 
eleven districts out of the twenty- 
five have appointed delegates to 
the Emergency National Commit- 
tee and the remaining 
ments are expected within 
next ten days. 

“Several of the N. A. D. A. Dis- 
tricts,’ says Mr. Vesper, “have 
been divided for the purpose of 
administration of the NRA and so 
as to provide better representa- 
tion for dealer surrounded with 
particular conditions. Florida, for 


the 





instance, held a separate meeting. | 
“Bear in mind ours, being a re- | 
tail industry, the details of organ- | 


ization and administration are 
more complex than in a manufac- 
turing industry where the units 
involved are comparatively few. 
“Furthermore, our 


Code Plan. 


appoint- | 


trade was} 
less organized with the advent of | 


Under High Mark of June 


Retail Deliveries Showed Relatively Greater Strength 
In July Than Sales to Dealers by Car 
Manufacturers 


By WILLIAM C. CALLAHAN 
Detroit, Aug. 4—August in a sales way has put off the 
dog-days and put on the dog. At this writing with the 
first four days of the month out of the way indications are 
that August will equal if not exceed the sales mark set in 


reporting heavy banks of un- 


filled orders on hand, which are growing daily. 
O July, by the way, made an un- 


j;usually strong showing as com- 
pared with June. Although figures 
for the month are not yet avail- 
lable scattered reports would 
make it safe to estimate that the 
July sales were approximately 
| eight per cent below the high rec- 
lord of 174,190 set in June. July 
last year ran twenty-nine per cent 
below the June total. 

In the last year reports, how- 
ever, there were some extenuating 
circumstances. The June sales 
|were lifted somewhat by the 
pending three per cent federal 
|manufacturers tax which went 
|into effect on July first, and July 
}sales were correspondingly re- 
tarded. 
| One feature which has been 
evident in the July activity this 
year has been the _ relatively 
greater strength shown in retail 
sales as compared with the sales 
by factories to dealers. The July 
sales to dealers declined about 
twelve per cent during the month 
from the preceding month, 
whereas the drop in retail de- 
liveries is not likely to exceed the 

(Continued on Page 2) 


New Beacon 
Franchise 
Announced 


| a 
Plan Permits of Straight 
Discounts and Opens 


Field To All Dealers 





the NIRA than many trades of | 


far less importance, but in spite | 


of this fact, we now bid fair to 
have our code in operation before 
any other retail group.” 

More than fifty local 
tions have affiliated themselves 


associa- 


Truck Operators Assn., have been | Much larger numerical volume of} ith the N. A. D. A. during the 
working on a code of their own privately owned trucks operating | past thirty days among them be- | 


which they propose to submit for | ver the highways.” |ing the important groups such as 


the Maryland, Virginia, New York 
and Washington, D. C., units. 


Childs in New Post 
Washington, Aug. 4.—A. W. 
Childs, chief of the automotive 


division of the United States De- | 


partment of Commerce since 


| Some of the private owners feel|1930, now heads the consolidated 
ithey have not received recogni-|automotive aeronautic trade di- 


tion of their importance in both 
industrial and agricultural! 
centers. | 


vision just created under the gov- 
ernment’s’ re-organization  pro- 
gram. 


Detroit, Aug.4.—Basic changes 
in the dealer franchise for its new 
Beacon line under which straight 
|discounts will be granted on all 
|Beacon models is announced by 
the Continental Automobile Co., 
| today. 

The three outstanding high- 
|lights in the new Beacon sales 
code are: 

| Direct factory affiliations for 
|all sales outlets on the Beacon in 
|territory now open with full 
| profit for the dealer, no matter 
| what his volume of business. 

| An individual franchise for the 
sale of Beacons alone, available 
'to all dealers whose present af- 
| filiations or character of market 
| militate against the handling of 
|\the rest of the Continental line. 
(Continued on Page 8) 
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August Sales May 
High Mark Set in July 


(Continued from Page 1) : 
eight per cent mentioned prev-|ing the past seven years April and 


iously and it is more likely that 
the decline will be even less. 


Concrete evidence that the long 
awaited break in the sales log- 
jam has come is contained in the 
registrations for the first six 
months of 1933, which are pub- 
lished on pages twelve and thir- 
teen of this issue. Sales during 
the first six months of 682,367 new 
cars showed an aggregate gain 
over the 663,625 units in the same 
period last year of approximately 
three per cent. The key log of 
the jam apparently was freed 
about the middle of March, fol- 
lowing the banking holiday, and 
sales gained steadily in volume 
with June apparently being the 
crest of the wave. 


The strength shown in June 
this year was phenomenal. Dur- 


Car Dealers To 
Have Voice In 
Factory Code 


(Continued from Page 1) 
tirely with hours and wages, ac- 
tion on their part in connection 
with the hearing is believed to be 
extremely unlikely. Did the code 
attempt to set up regulations re- 
garding distribution practices, it 
would enter a domain in which 
the retailers have a profound in- 
terest. It is limited in its pro- 
visions altogether to the relations 
of the factories with their em- 
ploye personnel, however. 

Gen. Johnson’s personal partici- | 
pation in the preparation of the 
automotive code, of course, does 


not abridge the right of any in-|} 


terested party to ask changes in 
it when it comes up for formal 
hearing. Deputy administrators 
have fulfilled a similar function 
for many industries while their 
codes were 
stages. Invariably, it has been 
done without prejudice to any in- 
terest. 

Washington’s interpretation of | 
the labor clauses of the automo- | 
tive code leaves little basis for | 
comparison of it with that of the | 
steel industry. The agreement of | 
the latter group, in its original | 
form, not only declared for the 
open shop principle but asked rec- | 
ognition for the company union 
to the disadvantage of all other 
forms of employe organizations. 
The automobile code, while de- 
claring for the open shop, pre- | 
cedes this declaration with forth- 
right approval for the collective 
bargaining clause of the Recovery 
Act. 

This far in advance of the ac- 
tual hearing, smooth sailing is | 
seen for the motor manufacturers’ | 
agreement. 


Blue Book Approved 


By Code Committee 


Chicago, Aug. 4.—Following the 
action of 600 automobile dealers 
at their meeting here last week in 
recommending the Blue Book as 
a basis of their used car transac- 
tions, Thomas J. Hay, president 
of the National Used Car Market 
Report, Inc., today announced 
that a number of other trade as- 
sociations throughout the country 
“at various meetings held up to 
this time have decided on recom- 
mending the use of either the 
Red Book or the Blue Book under 
their respective codes.” 


The code approved here con- 
tains in addition to what was 
reported in the July 29 issue of 
Automotive Daily News, the fol- 
lowing pertaining to the trading 
of used cars on used cars: 

“Repairs on these cars shali be 
figured at regular consumer 
prices. To further establish retail 
sales prices on used cars, each 


in the formulative | 


| Jacksonville, Fla. 
| cago; 


| ing Corp., Saginaw, Mich.; Dakota 
| Iron 


|Supply Co., 


AUTOMOTIVE DAILY NEWS, SATURDAY, 


First Half Passenger Car Sales 


Top 


|May have divided the honors for 
| being the peak month of the year. | 
| Last year the peak also fell in| 
| June. Over the period of seven 
|years, including last year, June 
registrations, on an average, were 
sixteen per cent below those of | 
May. This year the June increase 
over May was a little more than 
eight per cent. | 
Beginning with March the sales | 
curve leaped sharply upward from | 
the low level of the banking holi- | 
day. In May the angle of rise be- | 
came even more pronounced and | 
the upward trend has continued | 
up to the end of June. It is ex-| 
pected that when figures for July | 
and August are available the sales | 
curve will show only a relatively | 499 
small dip downward as contrast 
|with the sharp decline during | 
1932. 








with this trade association every! 489 
| week a certified list of all retail | 
| deliveries of used cars identifying 
each car and its selling price, to-| 
gether with the same information 
/on the used cars taken in trade 


on such sales.” 


M.E.W.A. Reports 


e - 
Membership Gain 'The sales curves shown on the above chart are based on the new 


Chicago, Aug. 4. Within the! broken line shows the 1932 curve 
past few weeks, announces B. W.| 
Ruark, general manager, twenty- | 
five firms have sent in member- 
ship applications to the Motor 
and Equipment Wholesalers’ As- 
sociation as follows: 


Maxwell Motor Supply Co.,| 
Stockton, Cal.; Westinghouse’ 
Electric Supply Co., New Haven, 
Conn.; National Accessories, Inc., | 
Omaha, Neb.; Jackson Electric 
Co., Boston; Rice & Miller Co., 
Bangor, Me.; Voss-Hutton Co., 
Little Rock, Ark.; Parts Service 
| Co., Philadelphia. 

William Warnock Co., Sioux 
City, Ia.; W. M. Dutton & Sons 
Co., Hastings, Neb.; Forncrook 
Automotive Supply Co. and Cum- 
ings Brothers, Flint, Mich.; Auto-| 
motive Parts Co., Columbus, O.; 
Ozark Motor and Supply Co., 
Springfield, Mo.; Allentown Auto 
Supply Co., Allentown, Pa.; Con- 
solidated Automotive Supply Co.,| 


Detroit, Aug. 4.—For Dodge 
automobile dealers, the week end- 
ing July 29 continued the steadily 
rising curve of retail sales of pas- 
senger cars and trucks. Deliv- 
leries of Dodge passenger cars for 
the week amounted to 2,799. Sales 
of Plymouth sixes by Dodge Deal- 
ers were 2,116. Dodge truck sales 
accounted for 718 units. Alto- 
gether, Dodge dealers delivered 
5,633 vehicles, as against 5,581 
units the week before. 

“The conditions marking the 
automobile business of recent 
years, particularly of last year, 
have made 1932 a sort of yard- 
stick by which the industry meas- 
ures the rapid strides that have 
been made so far this season,” 
observed A. vanDerZee, General 
Sales Manager of Dodge Brothers 
Corporation, in his weekly sales 
statement. “The promptness with 
which the business of Dodge deal- 
ser ers has regained old-time vigor 
Birmingham, Ala.;|js strikingly shown by _ infor- 
Marshall Parts Co., Jacksonville,| mation that their retail sales dur- 
Fla.; Way Brothers, Easton, Pa.; | ing the week ending July 29 was 


and Central Auto Equipment Co., 
Springfield, III. 
Peed Sees Record 
Year in Making 


Cook Coun ty Sales 
Reach Years Peak : 
we | Detroit, Aug. 4.—‘“The biggest 


Chicago, Aug. 4.— Showing a| years of the automotive industry 
total of 6,55v units, Cook County | lie just ahead. By the end of 
1933 we will have scrapped ap- 


new car registrations topped by a 
wide margin the best previous|Proximately 3,000,000 more motor 
month this year, May, when 5,143|cars than were manufactured 
cars were registered. Further to| during the years of 1931, 1932 and 
indicate how impressive the rec-| 1933. Thus, there is building up a 
ord was, July beat June by 2,136|huge, unsatisfied demand for 
units and July of last year by/transportation that should bring 
2,757 units. |another record of motor car sales 
Last month, incidentally, marked | and production.” 
the fourth in succession to sur-| ‘This statement was made by 
pass the figures for the same|y;, G Peed, general sales manager 
months in 1932. The registrations | of the DeSoto Motor Corp., at one 
also were ahead of every month of a series of meetings being held 
since July, 1931. |in various parts of the country 
Announcement of the showing|this week by DeSoto factory of- 
brought renewed predictions from |ficials and district managers. 
trade leaders here that each! Mr. Peed asserted that 7,000,000 
month during the remainder of!old vehicles that were manufac- 
this year would surpass the cor-|tured previous to 1926, most of 
responding period of 1932. |them with two-wheel brakes, are 
Virtually every make turned in|ready for scrapping, because the 
substantial gains, some of the in-| average car life is seven and one- 
creases being sensational. quarter years. 


Harrison Wholesale Co., Chi- 
R. M. Kaough Co., Fort 
Wayne, Ind.; General Distribut- 
Store, Sioux Falls, S. D.;| 
Butler Brothers Co., Columbus, 
Ga.; Franklin Auto Supply Co., 
Providence, R. I.; United Auto 











member of this trade shall file 


| passenger car registrations as reported by R. L. Polk & Co. 


Dodge Shcalews’ Dhdiveeios 


465% of Same Week In °32 


AUGUST 5, 1933 


The 
and the solid line the 1933 curve. 


|465 per cent of the sales regis- 


tered in the corresponding week 
of 1932. 

“Similarly rapid growth is seen 
in a tabulation of retail sales for 
the first six months of this year. 
The comparison shows that Janu- 


car sales were 230 per cent of 
last year’s January-June deliv- 
eries. Plymouth sales made by 
Dodge dealers in the same period 
| were 159 per cent of 1932. Dodge 
truck sales were 153 per cent of 
jtruck deliveries in the _ corre- 
sponding six months of last year. 
“The elements contributing 
| major shares to the steady gain in 
Dodge dealers’ sales are of course 
;varied and well known. A new 
factor that may deserve mention, 
manifesting itself especially in the 
| Detroit region, is the anticipation 
of price increases which, accord- 
ing to dealer judgment, is caus- 
jing an appreciable number of 
|prospects to place their orders 
while present retail figures pre- 
vail.” 


Hudson July Sales 
Exceed June Mark 


Detroit, Aug. 4.—Sales of Essex 
Terraplane and Hudson cars for 
the month of July exceeded June 
sales by approximately ten per 
cent, according to Chester G. Ab- 
bott, general sales manager of 
the Hudson Motor Car Co. Mr. 
Abbott points out that July was 
the best month in retail sales for 
this company since July of 1931. 

“Sales of Essex Terraplane and 
Hudson cars show no signs of let- 
ting down as the summer season 
proceeds,” said Mr. Abbott. “For 
the week ending July 29 our sales 
were practically double those of 
the same week a year ago. This 








is in spite of the fact that we had | 


at that time just announced the 
Terraplane, and had experienced 
a considerable increase of volume 
as a result. The past week was 
the twentieth seven-day period 
which has marked the climb in 
volume. 


ary-June 1933 Dodge passenger | 


Studebaker July 
Export Sales Set 
33 Month Record 


South Bend, Aug. 3.—Stude- 
baker’s July business in export 
markets was the largest for any 
month since October, 1930—a 
thirty-three month record—it was 
announced here today by Arvid 
L. Frank, vice-president and gen- 
eral manager of the Studebaker 
Pierce-Arrow Export Corp. The 
gain in sales to dealers during 
the month, it was said, was 
equally distributed between the 
ears and trucks comprising the 
Studebaker group, which includes 
Studebaker, Rockne and Pierce- 
Arrow passenger cars and Stude- 
baker, Indiana and White com- 
mercial vehicies. 

“Our business for the second 
quarter was sixty-eight per cent 
ahead of the first quarter, with 
passenger car shipments. the 
largest since the first quarter of 
1930,” he said. “This strong up- 
ward trend continued in July, with 
total export business thirty-four 
per cent over June, and sixty- 
one per cent ahead of July, 1932. 

“The July record was particu- 
|larly encouraging to us,” Mr. 
Frank said, “because shipments of 
Studebaker passenger cars were 
the largest since August, 1931. 
| This indicates that as conditions 
| have improved abroad with the 
lower dollar giving the overseas 
owner the opportunity to widen 
| his buying range, he is exercising 
|his natural preference for cars in 
the higher price classifications. It 
is my opinion, he concluded, that 





-| we can look for a steady increase 


in the demand for cars of better 
| quality.” 


‘Continental Plan 
Radio Broadeasts 
Detroit, Aug. 4.— Continental 
Motors on Monday will present 
|the first of a series of weekly 
'radio broadcasts comprising the 
Red Seal Review under the title 
of “The March of Transporta- 
|tion.” The new program will be 
| broadcast every Monday at noon 
|over the combined Blue and Red 
| hook-ups of the National Broad- 
| casting Co., consisting of twenty- 
| seven prominent stations through- 
out the United States. 
The program will be presented 
|each Monday over the Blue cir- 
cuit beginning at 12:15 and con- 
tinuing until 12:30 E. S. T. and the 
Red circuit program will begin at 
12:30 and continue until 12:45 C. 
S. T. The first executive of the 
company to speak on the program 
will be Henry Krohn, vice-presi- 
dent in charge of sales, who will 
discuss the new dealer code. 


Chittenden Moves 
Office in Detroit 


Detroit, Aug. 3.—Larry Chitten- 
den, manufacturers’ representa- 
tive, has moved his office to 82 
Lothrop street. Chittenden re- 
jcently became Detroit manager 
|of the Spicer Mfg. Co., which is 
putting out Powerflo clutches and 
|Spicer shock absorbers. He will 
‘continue to represent in this ter- 
|ritory the Decrow Engineering 
Corp’s. Decrow lubricators and 
Decrow oil, and the Colloidal 
Paint Products Co.’s Remov-O- 
Lo. 


| —_— —_——_—_-_-_—— 


Seek to Enjoin 
Indiana Truck Law 


Indianapolis, Ind., Aug. 4.—Suit 
to enjoin the state from enforc- 
ing the new truck weight tax law 
which took effect August 1 has 
| been filed in Superior court here 
| by Hubert S. Kelly, a truck oper- 
| ator of Terre Haute. 

The action, sponsored by the 
|Indiana Motor Traffic Associa- 
| tion, was brought on behalf of all 
persons affected under the new 
law. A hearing will be held early 
next week on the suit which seeks 
to have the law declared uncon- 
| Stitutional. 














Sparks 


(Continued from Page 1) 
column on the trusty old type- 
writer the Detroit dailies have not 
yet printed the fact that Eddie 
Edenburn, who always manages 
the Harmsworth Trophy race, the 





world’s motor boat classic, has 
received a cable from _ Scott- 
Paine, English challenger, in- 


forming Detroit that he is coming 
to the Labor Day party with a 
craft which he thinks will give 
Gar Wood a battle. It has been 
doubtful for some little time as to 
whether or not the man with the 
hyphen would be able to get his 
engine running right. 

It makes me feel like a Walter 
Winchell to tip you off as to this, 
but I suppose Eddie will take the 
wind out of my sails by springing 
the story before these lines ap- 
pear in print. 

Being a Henry Hower - made 
commodore, I can pose as an ex- 
pert in predicting that the gray- 
haired Gar Wood is going to have 
a real competitor this time and 
his Packard engines will have to 
set a new record to keep the 
trophy in this country. 

With the Harmsworth and the 
Gold Cup as major attractions, we 
water dogs look for excitin’ times | 
at our aqua fest. 

* ® + 


DAVE EVANS, veteran race| 
driver who finished sixth in the 
last Indianapolis 500, but who was | 
a mere kid in the days when this | 
commentator was mixed up in the | 
racing game, is buzzing around | 
Detroit seeking factory support 
for the road race renaissance at 
Elgin on the 26th. Seasoned tim- | 
ber like Dave should appeal to 
any maker seeking stock car 
laurels in this World’s Fair 
motoring feature. 

And from Dave I learn that he| 
is to invade England this Fall. | 
Backed by the Wakefield Oil Co., | 
he is taking the front-drive with | 
the Studebaker engine he had at | 
Indianapolis and is to compete in | 
a 500-mile race on that world- | 
famous Brooklands speedway, two | 





and three-quarter miles in cir- | 

cumference and rougher even| 

than the Hoosier oval. 
* * & 


AL BAILEY, once on Bill Mof- | 
fett’s publicity staff at Campbell- | 
Ewald’s, now on Frigidaire’s pay- | 
roll at the same sort of work, | 
comes to the rescue of a tired| 
columnist with a _ world’s fair 
story on his new boss, Jim Irwin. | 

Jimmie, while on a General Mo- | 
tors payroll, drives a small car} 
not of G.M. make. As he is avia- | 
tion-minded, Bailey writes, Irwin 
has an altimeter on the dash| 
of his car, a gadget with which | 
we car owners are not generally 
familiar. Roaming around the| 
fair, he was cornered by a G.M.| 


car salesman, who talked ap- 
praisal. Seeing the altimeter, he 
asked what it was and he got the} 
explanation. 

“Ah,” said the salesman, “so 
that’s what you measure the 
bounds with, is it? Well, you 


won't need it with a G.M. car.” 
Now Irwin knows what it is to| 
be nonplussed. 
” * + 


LET ME WRITE it into the 
records for the benefit of the his- 
torians that to Detroit belongs 
the credit for bringing about the 
use of motor trucks and trailers 
for inter-city and inter-state haul- 
age. I have it on the authority 
of Harvey Fruehauf, trailer 
manufacturer, who modestly gives 
the credit to the city, although I 
suspect he is the individual who 
had a lot to do with it. | 

As I get it from Fruehauf, it | 
was the depression of 1921 that 
brought about the _ innovation. 
That bad spell caught manufac- 
turers and merchants alike with 
large inventories of materials and 
merchandise on hand. Hand-to-| 
mouth buying became the key- 
note of good merchandising, | 
which necessitated rapid transit | 
in the way of deliveries. 

So long distance motor hauling 
came into being. Soon truckers 
started looking around for trail- 
ers and makers of this equipment 
were quick to grasp the oppor-| 








tunity. Trailer units were re- 
designed to meet the require- 
ments of highway haulage and so Canada Equals May 
well did the trailer serve the Montreal, Aug. 3.—Automobile 
country that it established itself|sales figures for June showed a 
as a transportation aid that is|decrease in the total amount of 
necessary to the business life of | financing as compared with May, 
this great country of ours. It’s|and indicate a drop of over 30 
here to stay. per cent as compared with June, 
|1932, according to a report by 
|the Dominion Bureau of Statis- 
|tics. The total number of vehicles 
financed was 6,603 in June, 7,459 

Toledo, Aug. 4—The Electric |in May, and 9,151 in June, 1932, 
Autolite Co., through its presi-|#2d the amount of financing was 
dent, C. O. Miniger, announced | $2,397,628 in June, $3,102,369 in 
that a general 10 per cent in- May and $3,470,610 in June, 1932. 
crease in wages and salaries of |New vehicles financed were 1,974 
employees was placed in effect |in June, 2,318 in May, and 2,920 
Tuesday. The company is now | in June, 1932. The amount of 
employing about 1,050 workers financing for new vehicles was 
and it is expected that some old | $1,242,108 in June, $1,463,407 in 
employes will be recalled within |May, and $1,768,206 in June, 1932. 
a short time. — 


June Financing In 





Autolite Workers Get 
10 Per Cent Increase 








Chain Tax Upheld 


‘Motor Truckers Name 
| . 
Committee on Code 
| 

38.— 


Montgomery, Ala. Aug. Newark, N. J., Aug. 3.—Three 
Judge Walter B. Jones, of the|committees of the Motor Truck 
Montgomery circuit court, up-|Club of New Jersey are at work 


held the constitutionality of Al-| drafting tentative codes for the 
abama’s chain store tax. 
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}truck business in this state, in 
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conformity with the National | rier receivers licensed by ar 
Recovery program. The com-/state produced $76,024.04 until 
mittees have been chosen to rep-| July 1. 

resent private carriers. 


| Rebuilt 


Florida Auto Taxes 


Getting No Lighter 


Tallahassee, Fla., Aug. 3.—Fig- 
ures just released by the state 
comptroller’s office disclose that 
motorists, who last year paid 70 


Batteries 
Must Be Branded 


Trenton, N. J., Aug. 3—A new 
state law makes it illegal to as- 
semble or rebuild automobile 
storage batteries out of used or 
per cent of total state taxes in|second hand materials for sale 
Florida, have contributed $12,-|ynless the word “Rebuilt” is 
532,411.58 to the state treasury |pranded on the side of the con- 
since January 1. The state gaso- | 
line tax, amounting to seven 
cents per gallon, produced $7,- 
701,081.79 until July 1. ‘ ‘ ¥ b 

Licenses of all Senn of motor Aid for Resin orkers 
vehicles brought in $4,586,149.10| Pittsburgh, Aug. 3.—Recent in- 
during the first six months of the| vestigations at the Mellon In- 
year under the old price scale of | stitute of Industrial Research 
60 and 75 cents on a hundred-' have resulted in the adaptation 
weight. Since July 1, $101,508.65 | o¢ “Robertson Bonded-Metal” to 
mee Soom oe ae na eas | meet the needs of the resin-lam- 
_— ae sales © new %, 910, $ ” inating industry. The new ma- 
F _ terial evolved by this develop- 


Registration of motor vehicle =~ h 
titles produced $67,648 during the mental work facilitates t e manu- 
|facture of decorative resin fin- 


first six months. The mileage 
tax levied on public motor car-| ishes. 


| tainer. 





That’s what keen-minded men 
think of the possibilities in a 


GRAHAM D 


Forty new dealers have been signed for Graham 
in the past eight weeks. A new dealer for every 
single working day! 

Certainly this seems to prove that men every- 
where are recognizing the profit possibilities in 
selling the New Graham Car. 

There are sound reasons for this. There’s first 
of all, the mechanical excellence of the car with 
its many unique features. . . outboard springs, 
banjo frame, aluminum head . . . what we call 


sale-able engineering. There’s the instantaneous 


EALERSHIP 


appeal in the flowing beauty of its lines. In 
the unusually high degree of satisfaction that 
owners of the new Graham always express. 

And not by any means the least reason, is 
the policy of the Graham brothers to give their 
dealers a square deal . . . never to force over- 
loading, never to high-pressure . . . but always 
to help. They have a reputation for fair play. 

Talk to any Graham dealer and you'll find 
out that we are understating rather than over- 


stating these facts. 


BRARAM 


Made by the Graham-Paige Motors Corporation, Detroit, Michigan 
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One sacred pledge we make our friends here and now. This 
publication, God willing and so long as it is in our charge, will 
never champion the cause of any individual or any corporation 
which is not for the best interests of the automotive industry 
as a whole. Nor will its columns be used to spread gossip or 
inflame prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the dis- 
semination of NEWS which it knows to be timely, authentic 
and of value. 
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“Let There Be Light’’ 


7 the filing of the code of the Automotive Parts 
and Accessory Manufacturers, Inc., in Washington, 
yesterday, all automotive codes are now complete, with 
the exception of that of the National Automobile Dealers | 
Assn. The A.P.E.M. document, which follows closely the 
lines of the NEMA code, with the exception of its maxi- 
mum hour provisions, is one of the most complete, com- 
prehensive and flexible that has been presented by our in- 
dustry. The fact that it does follow so closely the wording 
of the NEMA code, which already has been approved, 
should make it readily acceptable to the administration. 


While of course the N.A.D.A. creed still is in the process | 
of completion, those prepared by several of the various 
divisions of the N.A.D.A. would lead us to believe that the 
finished code will contain some rather revolutionary trade 
practice provisions, which are aimed to provide a means 
to cure many of the ills that have afflicted automobile 
retailing for many years. 


With the coming N.A.D.A. code in mind we cannot help 
but feel some disappointment in the fact that the National 
Automobile Chamber of Commerce Code limited its scope 


| chucked 


Free 
Air 
By Cliff Knoble 


"oe intelligence of the average 
citizen should never be judged 
by the answers he gives a traf- 
fic cop. 

k ok * 

THE APOLOGISTS for Shaw 
maintain that his wit is over our 
heads. To which we might reply 
that a Cadillac V-16 is over our 
pocketbooks—but not above our 
appreciation. 

* * * 
DAFFY DEFINITIONS 


SHOCK ABSORBER — Some- 
thing every man needs when he 
figures up his motoring taxes. 

* * * 

IT USED to be the patches on 
a man’s pants that denoted his 
financial circumstances. Now it’s 
the condition of his tires. 

ed * * 

IF THERE’S anything that 
gives yours truly the jitters, it’s 
a persistent squeak or rattle 
which defies locating. 

For three days recently, a most 
unconscionable noise defied all 
attempts at detection, until your 
humble scribe was on the verge 
of imbecility. After every per- 
sonal inspection had failed to lo- 
cate the trouble, it was reluc- 
tantly conceded that a call on the 
repairman was_ compulsory. 
Whereupon it was discovered that 
the mischievous son and heir 
aware of the old gent’s frantic 
aversion to irritating noises—had 
removed the rear hub cap, 
in a handful of mar- 
bles, and carefully replaced the 
innocent cap. 

Things have gotten to a point 
where it doesn’t make any dif- 
ference what his mother says, 
that kid has got to be taught a 
lesson. 

* * 

THE MOST discouraged look- 
ing thing in the world is a punc- 
tured balloon tire. But it has its 
uses. Nothing has ever served 
so aptly in comparing the con- 
dition of ye writer’s bank roll. 

* 


tk 


x * 





largely to the question of hours of labor and minimum 
wage rates and made very meager reference to the indus- | 
tries ideas on distribution practices. 


Naturally, we can appreciate the manufacturers view- | 
point that as manufacturers any code provisions that they | 
may have adopted dealing with distribution practices | 
might only duplicate or conflict with the code still to come 
from the N.A.D.A. We do feel, however, that a part of 
the code could have been devoted to such distribution 
practices as would have fixed a definite policy on such sub- 
jects as new models, announcements, price revisions, fleet 
discounts, trade allowances and so forth, without over- | 
stepping or interfering with the retailer’s field of action. 
We feel such action on the part of the manufacturers may 
have been of real help to retailers in preparing their code 
covering kindred subjects. 


The automobile industry is one of the most closely knit 
in the world. The action of one manufacturer affects not 
only his own organization, but his dealers and the dealers | 
of other manufacturers. Some of the proposed dealer 
codes we have seen would seem to include certain pro- 
visions which would have direct bearing on the manu- 
facturer’s operations and which should no doubt have been 
part of the manufacturer’s code rather than the dealers 
code. Of course, these proposals were part of the local 
dealer’s plan and may not necessarily become part of the 
code presented eventually by the N.A.D.A. 


Under the code of the N.A.C.C. the increased produc- 
tion costs, which will inevitably follow the generally wage 
rise provision, can be met only by increased price or in- 
creased volume, or both. Preferably a little of each. The 
dealer code will be constructed with that object in view 
and also with a view to ridding the dealer body of many 
bad practices of the past. 





We cannot believe that the manufacturers are planning 
to withdraw completely from the distribution field and for 
that reason we feel that an outline of factory procedure 
in the distribution field would have been helpful to the 
dealer as well as to the manufacturer. The code was good 
as far as it went—we wish it had gone a little farther. 


QUEER QUERIES 

Dear C. K. My car is awful 
noisy. I spent lots of money on 
it, but can’t make it run quiet. 
Have only drove it 8,000 miles and 
I don’t want to trade it in yet. 
What would you suggest ?—Dizzy 
Dan. 

Buy 
muffs. 


yourself a pair of ear 


ao 


SOME DAY I'm going to yield 
to one of three long-repressed 
and malicious desires—hiss a 
symphony orchestra, kick the fat 
man who is trying to tie a shoe 
lace, or insist upon an automobile 
dealer giving me a_ thoroughly 
itemized steiement of the extra 
charges on a new car sale. 

* * * 

THERE IS SAID to be only 
one automobile in Iceland. Make 
all the wise cracks you like about 
that dealer’s owner mailing list, 
service business, depression, etc., 
but you'll envy him one thing. 
Wait ‘till the owner wants to 
trade in his old bus. With no 
competition, oh boy! 

ok * * 
The light was red 
But on he sped, 
Because he thought no one would 
see him. 
But now he waits 
And meditates 
On why no one will come to free 
him. 


* * 


I know a motoring nit-wit who 
delights in driving at hair-raising 
speeds. Nearing completion of a 
recent drive, a friend who had 
insisted upon going along, after 
maintaining a tense quiet for fifty 
miles, gravely broke the silence 
by muttering—‘“the trouble with 
me is, I talk too much.” 
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Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


are invited to use this space for 


th i Readers 
voicing their opinions or ideas. 


Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


A Restatement of 


Story in A. D. 


“Dealer Peace” 


N. for July 19 


ALWAYS it has been the en-; makers had swung the ‘big stick.’ 


deavor of Automotive Daily News| 
to present news of the industry | 
without favor or bias, with fair- 
ness to our readers, fairness to 
ourselves and with fairness to 
persons or events about which our 
stories have been written. It was| 
our code long before the country 
became code-conscious and will 
continue to be so. | 

Under such a code, we feel it a 
duty to our readers to clarify a 
story which appeared in our issue 
of July 19, under the caption 
“Dealer Ranks Now at Peace on 
Trade Code,” written by William 
Ullman, our Washington, D. C., 
correspondent. The story related 
that reports were being circulated 
to the effect that some car manu- 
facturers had taken part in quell- 
ing a movement then on foot to 
establish a new national dealer 
organization, and that many deal- 
ers had had their contracts can- 
celled for their participation in a 
meeting in Washington on June 
5, at which time plans for a new 
organization were discussed. 

The intent of the Ullman story 
was to declare that the evidence 
DID NOT support such rumors. 
It stated further that “while 
manufacturers may have intimat- 
ed to their dealers that harmony 
would be the part of wisdom in 
everyone’s procedure under the 
new economic dispensation” no 
pressure had been brought to 
bear. 

It is evident that some readers, 
on the other hand, interpreted 
this story as an affirmation of the 
rumors which it was intended to 
ridicule. Mr. Ullman, in report- 
ing his side of the case, says: “In 
my story I tried to ridicule the 
reports which were then in circu- 
lation, to the effect that car 


I thought I had done so. The 
protests which we have received 
would indicate that I was singu- 
larly unsuccessful.” 

Automotive Daily News feels 
that a story can have but one 
meaning, and that is the meaning 

(Continued on Page 9) 


‘—2 word in 
edgewise”’ 


By the Publisher 


ON THE THEORY of the seven 
blind men who examined the ele- 
phant and found it “round like a 
rope,” “thin like a fan,” “smooth 
like a wall,” etc., I cannot forego 
the temptation to give my own 
opinion of the fair, which you 
may already have heard is now 
being held along the southwest 
shore of Lake Michigan. 

It might be well to remark, 
with some modesty, that although 
I cannot boast of having attended 
the famous old Columbian expo- 
sition in 1893, I have in the suc- 
ceeding years browsed around the 
Buffalo, St. Louis and Philadel- 
phia fairs in this country, the All- 
British exposition at Wembly in 
1924 and had a_ pre-opening 
glimpse of the grounds and build- 
ings of the Paris Exposition in 
1931. 

ok ok * 

THE FIRST impression of the 
present Chicago fair in daylight 
is anything but pleasing to most 
of us who’ belong to the rococo 
period of overstuffed furniture 
and pleasingly-plump architec- 
ture. We have swallowed the cu- 


(Continued on Page 6) 
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It is inevitable that the man who is considering 
“which car” to sell should make comparisons. It is also 
inevitable that BUICK—leader in the field of cars 
selling at $1000 to $2000—should enter the picture. 

Judge BUICK’S sales possibilities by its reputa- 
tion. For 29 years BUICK has built fine cars exclu- 
sively, and has bettered its product year after year. 

Judge BUICK’S sales possibilities by the selling 
value of such features as Buick’s new Fisher Ventila- 
tion System, Individually Controlled ... the famous 
Buick Valve-in-Head Straight Eight engine cushioned 
in rubber for even greater smoothness... and a 
host of other improvements in this year’s longer, 
lower, roomier car... the finest in all Buick history. 


Judge by the public’s acceptance of BUICK. More 
people buy BUICKS than all other eights in its 
price range combined . . . five people buy Buicks to 


every one who buys any car of Buick’s price or higher. 

Judge by the opportunities for rendering Author- 
ized Buick Service to 1,300,000 Buick owners... 
600,000 more than any other car in BUICK’S price 
range. And remember, 89% of these owners say 
they will buy Buicks again. 

In fact, judged by any standard . . . reputation, 
. BUICK 


leads by so wide a margin that no other car in its 


value, leadership, service Opportunities . . 


price range even approaches it. 

It will pay you to investigate the Buick fran- 
open, 
offer a Dual Franchise that gives you the privilege 
of selling BUICK and one other General Motors 
leader . . . PONTIAC — the economy straight eight. 
Address your inquiry to W. A. Blees, General Sales 


chise. In certain territories now we also 


Manager. 


BUICK *« OLDS ¢ PONTIAC SALES COMPANY 


General Motors Building, Detroit, Michigan 


BETTER AUTOMOBILES ARE 


BUILT, BUICK WILL BUILD 


THEM 
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Three C’s and Ten Commandments 
Reduce Truck Accidents In Penna, *er ict os present 


Harrisburg, Pa., Aug. 3.—Three | =I 
C’s and ten commandments, is- 
sued by the Pennsylvania Motor | The Three C’s | 
Truck Association headquarters 
here, are the latest development Courtesy— To the 
in an intensive safe driving cam- | highway user. 
paign that already has resulted in| 
a marked reduction in highway | 
accidents throughout the state. 
Twenty thousand copies of the | 


other 


Consideration — for his 


share of the highway. 
Co-operation—With the peo- 


held which was not subsidized. 
Yet, believe it or not, the present 
fair was opened without the con- 


tribution of a single dollar from | 


municipal, state or federal gov- 
ernment. That the present suc- 
its 
Stop signs are effective twenty-|Supporters the return of every 
four hours a day. dollar they | contributed is a 
V. Be especially courteous at|Source of satisfaction to everyone 
times when traffic is unusually |Who appreciates their valor, and 
heavy, giving every benefit of | that there will be a considerable 
doubt to operators of passenger profit for the further development 
vehicles. of the South side parkways is 
VI. When it becomes neces-|"OW assured. 
sary to leave your truck unat- 
tended, shut off your engine and 
set your emergency brakes; place | 


* * * 


AND NO LESS brave than the | 


sloganized Three C’s and the ten ||| 


commandments have been dis-| 
tributed to supplement the previ- 
ous work of the campaign, which | 
included the placing of safety 
messages on billboards along the 
important traffic arteries, and 
thousands of small posters in 
service stations, repair shops, 


ple who have helped build 
our highways. 


—Penna. Motor Truck 
Association. 


mandments. Together, these two 
printed pieces have brought a 


in low gear; never stop on curves, 
at the crest of a hill, or at any 
point where traffic cannot see 
your vehicle from all directions; 
at all times have red lanterns for 
night and red flags for day in the 
event of emergency stops, placing 
them at least 200 feet to the front 


Chicago enthusiasts, were the 
men in our industry who saw in 
this fair the great opportunity of 
indelibly registering on the minds 
of the masses the fact that the 
automobile was the greatest of all 
the great contributions to the 
people in this past century of 
progress. 


gasoline stations. 
Careless Driving Curbed 
W. A. Sutherland, state secre- 
tary of the association, declares| The truck drivers’ ten com- 
on other campaign has been most | mandments are as follows: 
—" .,,_,| I. Always keep to the right 
20d ae Sacha ae asintie | aide of the highway and pull as 
: : : : |far to the right as possible to 
oo Selman allow clear passage for passing 
highways safer for the public. In vehicles. h 
fact, we have the word of Captain| Ul. Even though you may her 
Price, of the State Highway Pa-|!egal right of way, let the other 
driver have it when appearances 


trol, that activity h - a ae : 
"aan aon ae indicate possibility of an accident. 


rected, to a great extent, the) , 
careless driving of motor trucks.| III. Be especially careful when 


“The three C’s call for Courtesy, | passing schools or places where 
Consideration, and Co-operation.| children are at play, remember- 
If all three were always observed, | ing that the public will condemn 
a large part of the motor acci-| you in the event of an accident, 
dents would be avoided. How-|no matter how blameless you 


new sense of responsibility to | 
drivers.” 
The Ten Commandments 





ever, we have supplemented these 
general principles with more 
specific suggestions, the ten com- | 


M.E.M.A. Chiefs. 
Approve A.P.E.M. | 


| 
(Continued from Page 1) 


their understanding that officials 
of the AP&EM had agreed that 
there would be no disturbance in 
the present arrangements for 
conducting the 1933 joint Trade 
show in Chicago, which was made 
possible largely through the ef- 
forts of the MEMA. 

Finally, a committee consisting 
of President George L. Brunner, 
Brunner Mfg. Co.; W. M. Al- 
baugh, Thompson Products, Inc.; 
M. T. Rogers, Multibestos Co., and 
F. G. Wacker Automotive Main- | 
tenance Machinery Co., was 
named to meet with a similar 
committee from the AP&EM for 
the development of a merger 
agreement which can be submit- 
ted to all members “in the inter- 
ests of all factors in the automo- 
tive parts and equipment indus- 
tries” in taking these steps. 

The directors indicated that the 
establishment of six product di- 
visions in the AP&EM would 
have no point or value whatever 
if five of these divisions now sell- 
ing the after-market would not 
continue and expand their tra- 
ditional after-market activities 
and would have to depend on | 
other associations to do that work | 
for them. 

A resume of the history of ne- 


may be. 
IV. Stop at STOP signs. Most 
accidents occur at intersections. | 


Alfred C. Sayer, Dodge 
Master Mechanic, Dies 
Detroit, Aug. 4.—Alfred C. 
Sayer, master mechanic of Dodge 
Brothers Corp., who entered the 
company’s em- 
ploy eighteen 
years ago, was 
stricken with 
acute appendi- 
citis and died 
following an 
emergency ope- 
ration. His fu- 
neral was held 
Wednesday 
Mr. Sayer was 
widely recog- 
nized as an en- 
gineer of un- 
He 


ef 
A. C. Sayer 


usual skill and experience. 
served, with signal success, in a 
number of automotive and other 
organizations—among them Bu- 


ick—until he came to Dodge, 
where he worked his way quickly 
through various departments, to 
the important executive position 
of master mechanic. During the 
war he_ distinguished himself 
through meritorious work in the 
organization of the Dodge Broth- 
ers ordnance plant as well as 
through the development of re- 
coil mechanisms and other ord- 
nance devices. 


Omaha Dealer Expands 
Omaha, Neb., Aug. 3.—The H. 





gotiations between the MEMA di- 
rectors and organizers of the AP 
&EM is being prepared for sub- 
mission to all MEMA members. 
This resume will reaffirm the be- 
lief of the MEMA that the auto- 
motive parts, accessories, equip- 
ment, tools and chemical indus- 
try should be organized into one 
strong association which to all in- 
tents and purposes can be the 
AP&EM, but no such association 
can be recommended unless pro- 
visions are made to give equal 
representation to all branches of 
the industry in the formulation of 
policies and the development of 
activities. 


Quick Adds to Line 


Watertown, N. Y., Aug. 3. 
Quick Motors, 303 State street, 


& H. Chevrolet Company, 2309-11 
M St., has leased the Adkins 
building at 4911-13 South 24th 
St., formerly occupied by Univer- 
sal Motors, and will move to the 
larger quarters after remodeling. 


Newby Co. Moves 


Indianapolis, Ind. Aug. 4. 
A new salesrooms and service de- 
partment in the heart of automo- 
bile row has been opened by the 
Newby Motor Company, Graham 
distributor. The new location is 
at 1133 North Meridian street. 





Chevrolet Moves Ward 
Indianapolis, Ind., Aug. 3.—The 


position of Indianapolis sales rep- 


and rear of your vehicle. 
VII. Observe the slogan of the| Harassed by pessimistic board 

Governor’s Committee on Street|members and letters from selfish 

and Highway Safety—“Take Time |stockholders, small groups of 

to Be Safe”’—and keep 500 feet|executives in General Motors, 

apart. |Chrysler and Nash maintained 
VIII. Take long turns at inter-|their enthusiasm and continued 

sections; short turns often result|the construction of the buildings 

in accidents. |which have literally “stolen-the- 
IX. Change to low gear from|show” for the automobile busi- 

a full stop when about to descend | ness. Who can say but what a 

a steep grade; take no chances on|share of the spectacular motor 

your vehicle getting beyond|car sales since the opening of the 

control. |fair can be credited directly to 
X. Difficult as it may be, try|it? Where are the stockholders 

to listen quietly when the im-|now who scathingly rebuked 

patient owner of a passenger car | - — 

calls you down for some real or | 

imagined discourtesy or infrac- 

tion of highway regulations. If | 

you are wrong, apologize; if you | 

are right, apologize just the same, 

and send a report to your head- | 

quarters, 316 Telegraph Building. | 





**_.~ a word in 


edgewise’’ 


By the Publisher 


(Continued from Page 4) 

bist lines in small doses about as 
willingly as we would a stomach- 
pump, so when they hand it to us 
in several miles of buildings, 
lamp-posts and fountains we are 
inclined to a slight sensation of 
nausea. 

One who still remembers the 


MAKES AN 





graceful Grecian or Spanish de- 
signs of other fairs pleasantly, is 
inclined to wonder if after all, we 
can boast of a century of prog- 
ress in architectural design—but 
then again, it may just have been 
something I et! 
* * a 

ONCE OVER that hurdle and 
we can settle right down to a 
sincere admiration of, in my 
opinion, the greatest single con- 
tribution to the changed psy-| 
chology of the American people, 
with the exception of the Roose- 
velt policies. I challenge the most 
pessimistic croaker to come away 
from the Chicago Fair of 1933 
without knowing in his heart, 
whether he will admit it or not, 
that this depression from which 
we are emerging is only a resting 
pause on the grand stair-case of 
American progress. 

It is interesting to note that the 
first world’s fair was held in Chi- 
cago at the very bottom of “the | 


Every A utomobile 


1:30 to 1:45 C. D.S. T. 
12:30 to 12:45 C.S. T. 
Immediately following N. B. C. 
Farm and Home Hour 
Power 
(Watts) 

5000 
1000 

250 
1,000 
1,000 
250 
50,000 
1,000 


Station and City 
WMAQ—Chicago 
KWK-—St. Louis 
KSO—Des Moines 
KOIL—Omaha 
WREN~—Kansas City 
KWCR—Cedar Rapids 
WSM—Nashville 
WMC—Memphis 
WSB-—Atlanta 5,000 





Cadillac and La Salle dealers, | resentative is announced by the} 
have taken the agency for Stude- | local zone office of the Chevrolet | 
baker and Rockne and will now!) Motor Company. He came from 


panic of ’93” and was credited 
with stopping the hysteria which 
had gripped the people. Histor- 
ians tell us that the opening of 
that fair marked the definite up- 
ward sweep of prosperity in this 
country which never stopped, only 
hesitated now and then, from 1893 | 
to 1929. 


WKY—Oklahoma City 1,000 
WBAP-—Dallas-Fort Worth 50,000 
WOAI-—San Antonio 50,000 
WTMJ—Milwaukee 2,500 
KSTP— 
Minneapolis-St. Paul —25,000 





* * 


NEVER BEFORE has the “I 
will” motto of Chicago taken on 
so rich a significance. That a 
great city, in the throes of a dis- 
astrous panic, which shook from | 
their positions of wealth many of 
her most powerful leaders and| 
reached into the resources of her | 
every citizen, could have kept on) 


* 


CONTINENTAL 
DIVISION OF 


-|transfer of C. H. Ward to the/financing and building the expo- | 


sition that now welcomes one to 
three hundred thousand visitors 


every day, is a little less than mi- Lf ontinenta 


raculous. Never before has an | 





handle the four lines. |the LaPorte district. 


exposition of comparable size been | 


AUTOMOBILE 
CONTINENTAL 


RED 
SEAL 


|the far-sighted executives who 
|planned this coup for our indus- 
try? 

* + * 

WHEN NIGHT creeps over the 
fair grounds the miles of build- 
ings are painted with the lights of 
aurora borealis and the towers of 
the General Motors and Chrysler 
buildings are etched like flaming 
banners against the horizonless 
blue of the lake and sky. Itisa 
sight which no man in our indus- 
try should permit himself or his 
family to miss. He will come 
back from Chicago, probably foot- 
sore and weary, but with a new 
appreciation of the magic in that 
motto “I will” and a new sense 
of pride that he is himself a part 
lof this great automotive industry 
which is, once again, leading our 
people back to prosperity—G.M.S. 

Northrup Co. Opens 

Watertown, N. Y., Aug. 3.—The 
Northrup Motor Co., 123-125 Ben- 
| edict St., new Ford dealers in this 
|city had its grand opening July 
|20, showing a complete line of 
Ford cars, trucks, and Lincoln 
automobiles. Most of the sales 
|force and the service department 
of the Perl W. Devendorf Cor- 
|poration, former Ford dealers 
|have been taken over by the 
Northrup firm. A fully equipped 
|Ford and Lincoln service station 
|will also be operated. W. H. 


| Northrup, president, was former- 
|ly Dodge dealer here for 16 years. 


— Pantinenta 


IMPORTANT 


ANNOUNCEMENT ON THE 


RADIO 


MONDAY. AUGUST 7, 1933 
+ 


Dealer Is Invited To 


Listen In 


1:15 to 1:30 E. D. S. T. 
12:15 to 1:30 E. S. T. 
Immediately Preceding N. B.C. 
Farm and Home Hour 
Power 
(Watts) 

50,000 
10,000 
1,000 

250 
25,000 
50,000 
50,000 
10,000 


Station and City 
WLW—Cincinnati 
WJR—Detroit 
WGAR-—Cleveland 
WSYR-—Syracuse 
WHAM~—Rochester 
WJZ—New York City 
KDKA—Pittsburgh 
WBAL-—Baltimore 
WMAL—Washington 
WBZ—Boston 
WBZA-—Springfield 
WRVA-—Richmond, Va. 
WPTF-—Raleigh, N. C. 
WJAX-—Jacksonville, Fla. 


25,000 
1,000 
5,000 
1,000 
1,000 


THE PROGRAM WHICH BRINGS THIS 


BIG NEWS 


to the automobile dealers of America is 
the first of a series of Red Seal reviews of 
**The March of Transportation”. [tis a vital, 
arresting, instructive feature . . . Some- 


thing new on the air. DON’T MISS IT! 


e DETROIT 
CORPORATION 


COMPANY 


MOTORS 


Automobiles 








Ledgers of Nation’s Fa 


iio cones 
Tremendously Needed Form of Farm Relief Denied | 
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Truck Taxes a Red Blot On 


Steadfastly by Legislators in Last Three 
Years—Vehicles Only Slightly Used 


By. WILLIAM ULLMAN 


Washington, Aug. 4.—National- 
ly, in one conspicuous fashion at 
least, farm relief has become a 
legislative actuality. The Agri- 
cultural Adjustment Act, now so 
spectacularly going into effect, 
represents a profound contribu- 
tion on the part of the legislator 
to the betterment of the farmer’s 
position. 

However, on neither a national 
nor a state basis has the farmer 
been granted a lighter burden 
in respect to the taxes he must 
pay on his motor transportation 
equipment. He has pleaded for 
it in every State legislature for 
three years through his own or- 
ganizations and through various 
automotive groups. But, instead 
of granting this very practical 
and sorely needed form of relief, 
the legislator has followed 


the red blot made by the motor 
tax item on the ledgers of the 
Nation’s farmers. 


The farms of America are thor- | 


oughly motorized, not only as to 
passenger cars but trucks as well. 
Of the latter type of vehicle, 26 
per cent of the total number reg- 
istered are used in the business 
of the Nation’s agriculturalists; 
in other words they are farmer- 
owned. 
No Farm Relief Here 

These vehicles pay the same 
rate of registration fee as the 
commercially operated or general 
business truck. This tax system 
ignores the fundamental fact that 
the farmer’s truck uses the high- 
way only one-half as much as 
does the other class of carrier 
vehicle. A tremendous aggregate 
mileage is driven annually on the 
farmer’s own property. This truck 
is used for transporting supplies 
to the field, and crops to barns 
and granaries. That makes no 
difference in the motor vehicle 
taxation scheme of things. The 
registration fee for the farmer’s 
truck is the same as that for any 
other similar vehicle. 

To get some exemption from the 
gasoline tax levy, designed to 
compensate the State for the use 
of its highways, the farmer must 
go through an_ elaborate and 
complicated accounting process 
designed to show a non-road use 
of the vehicle. He does not do 
it in tens of thousands of cases. 
Hard as it is to pay, it is harder 
not to pay. So, he pays a tax on 
the use of the lanes and path- 
ways across his own land. 

The cost of a truck to a farmer 
has been calculated in terms of 
farm produce to show spectacu- 
larly just where motor taxes con- 
stitute a millstone around the 
necks of the Nation’s agricultur- 
alists. 

Where Farm Profits Go 

The Idaho potato farmer’s truck 

taxes are equivalent to the sum 


he gets for 1,800 bushels of 
potatoes. 
In Florida growers pay the 


earnings of 276 crates of oranges 
for truck license fees. 


Virginia orchardists pay the 
equivalent of 490 bushels of 
apples. 


In the cotton country of Geor- 
gia, it takes some ten bales of 
cotton to equal the truck license 
fee. 

These are by no means the most 
spectacular figures on the sub- 
ject. They represent a fairly ty- 
pical cross-section of the country 
as a whole. 

The truck has won its place on 
the American farm through its 
efficiency. It demonstrated its 
superiority over any other method 
of transportation. But it could 
not hold that place during recent 
years—not because of any inher- 
ent shortcoming, but because it 
broke down under the unfair bur- 
den of taxes. 


al 
course that served only to spread | 











Thousands of farm trucks have 
not been registered in the last 
three years because there was no 
money to meet the registration 
fees. 
er found himself robbed of an 
important item of equipment, and 
the Nation’s motor vehicle manu- 
facturers lost a_ tremendous 
market. 

Under the stimulus of higher 
farm prices, the market now is 
showing signs of revival. It will 
never truly revive, however, until 
farmers get real relief from the 
crushing tax load their motor 


vehicles are asked to carry. 


G. PA:s 1933 price 


In this situation, the farm- | 


rmers 


Cheap Tags Boom Tax 

Tallahassee, Fla., Aug. 3.—Offi- 
cials of the State motor vehicle 
department report that more 
Florida cars are in operation 
since the reduction in license tag 
costs July 1. They estimated 
gasoline tax revenue would in- 
crease about $2,000 a day. 


Canadian Rubber 

Montreal, Aug. 4.—Exports of 
Canadian rubber in June totaled 
in value $538,852, almost the iden- 
tical export of June, 1932. This 
product went to 55 countries, no- 
|tably the United Kingdom, to 
which the export was $167,825. 
|The principal item of export was 
pneumatic tire casings, 32,204 
valued at $237,782. This was a 
decrease from May of 1,255 and 
from June, 1932, of 6,919. 


| 
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Nebraska Wages Rise Willys Receivers 


Lincoln, Neb., Aug. 3.—Nebras- 
ka automotive establishments that 
have increased wages include 
L. L. Coryell & Son, 
O’Shea-Rogers Motor Co., Ford 
dealers, Lincoln; Super-Service 
Stations, Inc., Omaha, and And- 
rew Murphy & Son, Chrysler dis- 
tributors for Omaha and vicinity. 


Drivers Must Rest 

Raleigh, N. C., Aug. 3.—The 
State Corporation Commission has 
ordered all highway freight trans- 
port companies operating under 
State franchise to permit no 
driver to work for more than 14 
hours in any 24-hour period, or 
more than seven hours on a 
stretch without a one-hour rest 
period. 


New Buick Dealer 
Chippewa Falls, Wis., Aug. 3. 
| The Central Motors Co., organized 
|by Earl L. Stewart and George 
L. Stewart, has been named Buick 
dealers for Chippewa Falls. 


Lincoln, | 


| City. 


Put Under Code 


Toledo, Aug. 4.—Federal Judge 
George P. Hahn has authorized 
an order which permits the re- 
ceivers of the Willys-Overland 
Co., John N. Willys and L. A. 





Miller, to place the company’s 
3,000 employes under the code 
adopted for the automobile in- 


dustry by the National Automo-, 
bile Chamber of Commerce. 

Attorneys for the various par- 
ties interested in the receivership 
held a meeting at the Federal 
building and then, after com- 
municating with Judge Hahn, 
now on vacation, filed application 
for the order. 


Lumber Mill Resumes 

Natchez, Miss. Aug. 2.—The 
hardwood mill formerly owned 
by the Vehicle Woodstock Com- 


pany will resume _ operations 
shortly under the ownership of 
Willis M. Gooch, Jr., of Yazoo 





s will bring ’em in 





Now every one can afford 
a permanent anti-freeze 


ait 3 


SAFE ANTI- FREEZE 





* Won’t evaporate... 
one filling lasts all winter 


* Stays put...does not cause leakage 


* Stops rusting and corrosion 


* Will not clog or gum 


* Prices reduced again 








“How much does it cost?” That has long 
been a stumbling block in selling a permanent 
anti-freeze. But it won’t be for G. P. A. Radi- 
ator Glycerine! Not this year! We've knocked 
the very bottom out of G. P. A. prices. It will 
sell for much less than ever before. 


Yet it will carry a better profit for the trade. 
A real profit on every sale. And there will be 
many more sales at the new low prices. People 
who have never before been able to afford 
G. P. A. will buy it this year. 


Just look at its selling points. Won’t evapo- 
rate. Stops rusting and corrosion. Does not 


cause leakage. Will not clog or gum. Harm- 


less to Duco. No unpleasant odors. 


A big advertising campaign will spread this 
good news throughout the nation. 


Get your first stocks of G. P. A. early. It 
will pay you to push it. Glycerine Producers’ 


Association, 386 Fourth Ave., New York, N. Y. 
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Eighth National District 
Adopts Code as Presented 


By NORMAN L. PARK 


Pittsburgh, Aug. 3.—With the, 
exception of one amendment ask- 
ing for a maximum forty-eight | 
hour week for white collar work- | 
ers and forty hours for all other 
employes of dealer organizations, 
a code of fair competition drawn 
up by a committee from the 
Pittsburgh Automobile Dealers’ 
Assn. was unanimously adopted 
here by 500 representatives of re- 
tail automobile dealers compris- 
ing the eighth district. Thirty 
counties in western Pennsylvania 
and parts of West Virginia and 
Ohio are included in the eighth 
district under the NIRA. 

Charles L. Day, president of 
the Pgh. A. D. A. and general 
manager of the Faunce Motor 
Co. here, was elected general | 
chairman of the district and pre- 
sided over the meeting. J. S. Cal- 
houn, of the Stewart-Calhoun Mo- 
tor Corp., of Charlestown, W. Va., 
was elected vice-chairman and 
W. N. Owings, secretary of the 
Pgh. A.D.A., was elected secre- 
tary. 

The code was presented 
meeting by H. F. Gleason, chair- 
man of the code committee of the 
local district. A minimum rate of 
sixty cents per hour for mechan- 
ics was set up, and thirty-five | 
cents per hour for ordinary, cas- | 
ual and incidental labor. The) 
minimum wage for clerical help | 
was set at $13 per week. In areas 
of less than 250,000 population 
these rates may be reduced by 
not more than ten per cent under 
the code. 

In its original form the code} 
established a forty-hour week for 
all employes of dealer organiza- 
tions with the exception of sales- 
men, executives and all other | 
workmen exempted by the NIRA. 
‘The amendment was offered in 
view of the fact that small retail 
stores of a general nature have 
been granted a forty-eight-hour 
week by General Hugh Johnson. 

The following are the main pro- 





to the 


| 


Buyers Warned 
Of Trick Deals 


Hartford, Conn., Aug. 4.—Warn- 
ing against unscrupulous automo- 
bile dealers has been issued by the 
Hartford Better Business Bureau, 
following receipt of several com- 
plaints from persons interested 
in buying used cars. 

One of the most daring tricks 
is employed by a dealer in a near- | 
by city, according to complaints. | 
Several persons reported that they | 
had driven their own cars to the | 
dealer’s salesroom and parked! 
outside while they looked at auto- 
mobiles on display. When they 
became interested in a car, they 
say, they were told to take it out 
for trial, being made to sign slips | 
indicating that they had one of 
the dealer's cars out. When the| 
prospective customers returned, | 
their own cars had disappeared | 
and they found they had signed 
releases on their own cars as part | 
payment on the purchase of an-| 
other car. 

The Better 
says: 

“This is a scheme that only a 
disreputable dealer would resort 
to and the bureau therefore points 
out that all prospective pur- 
chasers should make sure of the 
following points: Is the dealer 
well known and _ established? 
Have all important represen- 
tations been put in writing? Is 
the guarantee one which will be 
of any benefit, and, most im- 
portant, has care been taken to 
examine all papers on which sig- 
natures are to be placed?” 

Other complaints have been re- 
ceived, averring that persons have 
received guarantees on used cars 
but when they found cars were 
not as represented the dealers 
disclaimed any _ responsibility, 
maintaining that the particular 
trouble was not covered by the 
guarantee. 


Business Bureau 





|who shall not be employed more 
than forty-eight hours per week. | 


|new cars for 


|ducing a customer to 
|(This section eliminates fleet dis- | 
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visions of the Pittsburgh district 
code which is to be presented to 
the National Automobile Dealers’ 
Assn. at St. Louis: 

1. All salesrooms, open-air lots 
and other establishments for sell- | 
ing new and used cars are to be 
closed on Sundays and New 
Year’s day, Decoration day, July 
4, Labor Day, Thanksgiving and 
Christmas. 

2. No employe shall have more 
than forty hours work per week, 
except salesmen, executives and 
others exempted by the act, and 
except so-called white collar men 


3. The minimum rate of pay 
for mechanics shall be sixty cents | 
per hour. The minimum rate for 
ordinary, casual and _ incidental 
labor shall be thirty-five cents per | 
hour. The minimum rate for cleri- 
cal help shall be $13 per week. 
In areas of less than 250,000 popu- 
lation these rates can be reduced 
by not more than ten per cent. 

4. It shall be unfair for dealers 
to allow more for a used car than 
it currently sells for in a given 
market, less twenty-five per cent 
for reconditioning, overhead and | 
selling expense. The current sell- | 
ing price shall be from the Blue | 
Book or arrived at by any other | 
means which may be adopted by 
the NIRA. 

5. Dealers shall agree not to sell 
less than factory 
F.O.B. price plus extra equipment, 
freight and handling charges and 
taxes. No dealer shall offer any 
gratuity, commission, service or 
accessory for the purpose of in- 
purchase. 





counts.) 

6. Garages or service stations | 
engaged in the servicing or re-| 
pair of automobiles shall be sub- | 
ject to the same restrictions as to | 
rate of pay and hours of work for | 
employes as are embodied in this | 


| code. 


Chevrolet July | 
Output Totaled 
80,250 Units. 


Detroit, Aug. 3.— The largest 
July production since 1929, nearly 
trebling the output for the corre-| 
sponding month last year, was | 
achieved by Chevrolet when the 
company built 80,250 new cars and 
trucks in the month just ended, 
W.S. Knudsen, president and gen- 
eral manager, announced today. 

This compared with 32,281 built 
last July and with 81,562 in June 
of this year, which was the high- 
est production month since early 
1931, Mr. Knudsen stated. The 
current July was the fourth larg- 
est July in the twenty-one-year 
history of the company. 

_Not since 1920 has July produc- 
tion come as close to June as this 
year, Mr. Knudsen said, attesting | 
to much-less-than-seasonal slack, | 
now being experienced by the | 
company. 

While some seasonal let-up is| 
bound to be felt in August, Mr. 
Knudsen said he hoped that the | 
sustained high level of retail sales | 
would enable his company again 
to effect a reduction in the normal | 
average decline from July into the | 
coming month. 

For the first seven months this| 
year this company produced more | 
than 438,000 new cars and trucks | 
as compared with 394,000 for the 
full twelve months of 1932, the | 
Chevrolet executive stated. | 


Pfaff Goes to Omaha | 

Omaha, Neb., Aug. 3.—Bert H.| 
Pfaff, in charge of the motor'| 
truck branch of International | 
Harvester company at Denver, | 
has been transferred to Omaha 
as manager of the branch. He| 
succeeds Roy D. Kingdon, who 
goes to Lincoln, Neb., 
capacity. 


| Century of Progress. 


in asimifar/ Tyetroit 


New Beacon Sales 
Plan Announced 


(Continued from Page 1) 
Straight discounts on all Bea- 
con models comparable to any 
other car in the low-priced field. 
The new Beacon sales code may 
be accurately characterized, says 
the announcement, as a franchise 
written by the automobile dealer 
body itself. It has been developed 
to fit the requests of hundreds of 
dealers who recognize the sales 
possibilities of this economy car 
but have been unable to handle 
the full Continental line to get 
the Beacon franchise. 

Now, dealers with higher priced 
lines can have the Beacon to sell 
prospects in their communities 
who want new cars and need new 
ears but cannot afford to buy or 
to drive a car above the Beacon 
price class. As an added fran- 
chise, the Beacon is doubly at- 
tractive because of the fact that 
it is a full profit car which can 
be handled with virtually no in- 
crease in overhead or sales ex- 
pense, the statement adds. 


Alfred Reeves, N. A. C. C. Chief, at the Chrysler exhibit at the 
He was greeted by H. A. Kaufmann, left, and 
Barney Oldfield, center, complete with the cigar. 


Here’s Your Market-- 


Where’s your advertising? 
y g 


400,000 motor cars whizzing some 12,000,000 car miles over 
Detroit’s wide and expansive streets every day .. . a great 
Traffic Market created by the inventive and productive 
genius of thousands of automotive engineers, made possible 
through the tireless energy of thousands of master salesmen. 


Outdoor Advertising is a healthy, robust and productive 
offspring of this gigantic automotive development . . . every 
new car speeded off the assembly line adds to its millions of 
daily readers. It is the natural automotive sales influence in 
this vast and resourceful market, recognized as the world 
center of all motor car activity. 


OUTDOOR ADVERTISING 
Michigan 
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Code is Adopted 


at Louisville | 





Louisville, Ky., Aug. 3.—Auto-| 
mobile dealers from this section | 
of Kentucky and southern Ind- 
iana met last week and adopted a} 
code of fair business practices, | 
according to the provisions of | 
the National Industrial Recovery | 
Act. More than forty passenger | 
car dealers attended the meet-| 
ing, which was conducted by J.| 
R. Weir, chairman of the Indus- | 
trial Recovery Act Division of 
the Louisville organization. 


Prior to the meeting a telegram 
had been sent to President 
Roosevelt, unanimously endorsing 
the National Recovery Program, 
which informed the President 
that Louisville dealers intended 
to abide by every provision of the 
Act. 


The code adopted at Wednes- 
day’s meeting included increase 
in wages, reduction of time to 
forty hours a week, guarantee of 
minimum wages, limiting of trade 
allowances on used cars to actual | 
market value, elimination of dis- 
counts, price cutting and requir- 
ing Sunday and holiday closing 
of all dealer establishments in 
the district. The code was un- 
animously approved by the deal- 
ers present. 


Previous to the meeting the 
code had been written by a 
special committee of Louisville 
dealers composed of J. R. Weir, 
Clifford Alderson and W. G. Giles, 
submitted to Louisville dealers, | 
approved by them and forwarded 
to headquarters of the National 
Automobile Dealers’ Association, 
to be incorporated into one gen- 
eral code for the entire retail 
automobile trade of the country. 


Dealers here are scheduled to 
attend a district meeting in Lex-| 
ington, August 4, at which time, | 
one code of fair business prac-| 
tice will be adopted for this dis- 
trict, which is expected to in- 
clude Kentucky, southern Indiana, | 
western Tennessee and southern | 
Ohio. Immediately after that} 
meeting, the code adopted will 
be rushed to the office of General | 
Hugh Johnson, Administrator of 
the National Industrial Recovery | 





Act, and will be effective ten| 
days after it receives his ap-| 
proval. 


The Louisville code _ specifies 
that any dealer in the district | 
shall be entitled to participate in | 
the code by accepting his share 
of the cost and responsibility, as 
well as the benefits, if he be- 
comes a member of an automo- 
bile dealer association. The re- 
quirement of membership in a 
dealer organization, Mr. Weir 
stated, is due to the Federal Gov- 
ernment stipulation that all in- 
dustrial codes shall be operated 
by such organizations. While the 
act itself does not require such 
membership, the code _ specifies 
that any dealer who may decline 


to accept the provisions of the 
code and his share of the cost 
and responsibility, will be viewed 
as an unfair competitor and so 
reported to the proper author- 


ities, in order that no one in the 
industry may obstruct or delay; 
proper functioning of the code 
and realization of the benefits to 
the industry and its employes. 


In This Corner 


| 
(Continued from Page 4) 
which it conveys to the reader. | 
Therefore, it welcomes this oppor- | 
tunity to restate the intent of its| 
story of July 19, in an effort to} 
clarify its position and to eradi- | 
cate any false impressions which 
may have been conveyed to read- | 
ers in that story. | 

To sum it up briefly, the evi- 
dence indicates that the reports | 
of wholesale cancellations of deal- | 
er franchises for their participa- | 
tion in the meeting at Washington | 
on June 5 were entirely without 
foundation. In fact, evidence of 
factory intervention was abso-| 
lutely lacking. Our contact with | 
the National Automobile Dealers’ | 
Association has put us in a posi-| 


tion to know that every director 
and officer of that association is 
in no way connected with the 
manufacturing end of the indus- 
try. We know also. that the 


| manufacturers do not control the 


policies of the N.A.D.A. and that 
they do not attempt to do so. 
The reference to those dealers 
who took part in the Washington 
meeting which was made in the 
story of July 19, as “recalcitrants” 
was not meant as an opprobrium. 


We congratulate those dealers 
for the active interest which they 
displayed in the welfare of the 
dealer body as a whole at that 
time. We congratulate them again 
for the spirit of co-operation and 
wisdom they have shown in 
bringing their differences to a 
peaceful conclusion by aligning 
themselves with the N.A.D.A. We 
believe it was a wise choice. 

We also congratulate the 
N.A.D.A. for the splendid leader- 
ship which helped to make this 
peace possible and under which 
we may now look for a steady 
march forward toward a strong, 
vibrant, wideawake dealer asso- 
ciation. THE EDITORS. 


THE 


TIME 


New Four-Wheel 


Drive Announced 


The Thornton Tandem Co. of 
Detroit has announced its rear 
end four-wheel drive for conven- 
tional trucks. When incorporated 
in a modern one and one-half ton 
truck, the Thornton unit is said 
gives all the advantages of the 
four-wheel truck, plus 
weight. This present unit has 
been under test for approximately 


two years in actual working con- | 


ditions with trucks of various 
makes. 

In addition to the tandem prin- 
ciple, the design applies power to 
two rear axles. simultaneously 
through the medium of an inter- 
axle transmission which includes 
a third differential of the high 
traction type design for applying 
equal power to each driving axle. 
It is claimed to give positive trac- 
tion under all driving conditions. 
The unit is designed to operate 
successfully under trucks up to 
two and one-half ton capacity. It 
will be marketed by dealers 





iS RIPE... 


less | 


| throughout the country, and will 
| be supplied direct to the manu- 
| facturer at the factory. 

consists of R. F. Barnum, presi- 
dent; H. w. Slater, secretary; S. F. 
Baker, treasurer; Ray Thornton, 
vice-president; D. G. Furlong, 
sales manager; and M. J. Brady, 
production engineer. 


Neb. Oil Men Organize 

Omaha, Neb., Aug. 3.—A state 
organization of independent oil 
dealers has been formed as the 
Nebraska Independent Service 
Station Retailers. It will seek 
legislation giving the benefit of 
a 3 per cent shrinkage; to repeal 
the law prohibiting dealers from 
posting the amount of the gas 
tax on price signs. 


Olmstead, Distributor 


Jacksonville, Fla., Aug. 4.—Olm- 
stead Motor Company, one of 
Jacksonville’s oldest automobile 


chise for distribution of Dodge 
and Plymouth cars in this ter- 
ritory. 





a new Hupmobile 
$1OO lower in price 


A new model—meeting the demand of those motorists 
who want genuine Hupmobile quality at the very 


Series 321A, 5-passenger Sedan, 


lowest possible price. 


The personnel of the company | 


lealerships, has taken the fran- | 


Liberto Qualifies 
for Producer’s Club 


Memphis, Tenn., Aug. 3.—Frank 
H. Liberto has led the retail sales 
force of the Hull-Dobbs-Price 
Company, Ford dealers, for 17 
consecutive months, according to 
J. K. Dobbs, president. 

Liberto enjoys the distinction 
of being the first and only Ford 
salesman in Memphis to qualify 
|for membership in the Ford Na- 
|tional Producers’ Club, an _ or- 
ganization recently formed by the 
Ford Motor Company. 


‘Automobile Dealers 


| Lease New Quarters 
Toledo, Aug. 3.—Two local auto- 
mobile concerns have taken leases 
on new quarters. The Freeman 
|Schulte Motor Co., Inc., distri- 
butor of Continental motor cars 
lin eight counties surrounding 
Toledo, and Metzger - O’Leary 
Service, Inc., operating a general 
automotive service business, are 
the two companies. 








THE MARKET READY 


Size, weight, power, speed, comfort and design exactly 
the same asin the 1933 Hupmobile priced $100 higher. 


Nothing has been cheapened. Economies in minor ac- 
cessories and equipment make the new price possible. 


Watch Hupp sales take another jump, with the wider 
market this timely value opens up! Get in on it your- 
self. Attractive territory still available . . . and the 
fairest franchise a dealer ever had. 


$895 at the factory 





HUPP MOTOR CAR CORPORATION 


DETROIT 


MICHIGAN 
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Customer’s Tip 
Truck Salesmen -- Wilkins 
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-offs Help 


By CHARLES S. ZACK 


SUCCESSFUL truck salesman is not the one who, 
immediately he makes a delivery, rushes away to 
look for a new prospect, completely dropping out of the 
picture the man whom he has probably been contacting 
for months, in the opinion of W. T. Wilkins, president of 


the Camden Motor Truck Company, of Camden, N. J. 


Mr. Wilkins, who as a General Motors truck dealer, has 


made a careful study of truck salesmanship, has found 


that to be a successful salesman 
it is necessary to keep in close 
contact with the customer. 

“The first qualification I would 
look for in a salesman is to have 
a thorough knowledge of the 
equipment he is selling together 
with the knowledge of the major 
details of competitive lines,” Mr. 
Wilkins says. 


Salesman on His Own 


“Then when he starts out in the 
territory to do so with a feeling 
that he is in business for himself. 
His territory is his market and 
his success depends a great deal 
on how well he cultivates his 
market. 


“He must be able to analyze his 
customers’ needs and then sell 
him accordingly, because, after 
all, if he sells something that 
isn’t suited for the customer's 
needs: he is not only getting the 
customer into trouble but is los- 
ing business for himself. 





“After a sale is made and the 
equipment is delivered the sales- 


Chevrolet Trucks 
Improve Position 


Detroit, Aug. 3.—Registrations 


of motor trucks in the first six | though 


man should not forget that cus- 
tomer and go on looking for 
others but he should keep in close 
contact with the customer to 
make sure he is using the equip- 
ment in a way that will give him 
profitable transportation. Not 


At the right is shown the 
stream-line effects of the new 
motorized rail train being 
built for the Burlington by 
E. G. Budd Mfg. Co., Phila- 
delphia. This new unit is said 
to be capable of speeds over 
100 miles an hour. Mail, bag- 
gage, express and passenger 
compartments are shown in 
diagram below. 


only will he keep posted on this | 
customer but nearly always he| 


will learn of other truck opera- 
tors who have indicated their in- 
terest by commenting on this cus- 
tomer’s equipment. A lot of good 
deals are obtained in this way. 

“Then, too, the salesman’s per- 
sonality and his ability to use 
psychology has a lot to do with 
the closing of deals. I believe if 
one adapts his whole personality 
harmoniously to the task of being 
of the utmost service to his cus- 
tomer the results will invariably 
be beyond his expectation. 

“These facts are a few that 
have proved of value in my ex- 
perience and I hope they will 
prove to be of some assistance to 
others.” 


Road Work Progressed 
During Dull Year 1932 


Washington, Aug. 4.—-Dull year 
it was, 1932 saw 29,577 


months of this year, with only| miles of state highways surfaced, 
four states missing, show that|according to a tabulation just 


Chevrolet has materially im- 
proved its position in the field as 
compared with previous years, ac- | 
cording to H. J. Klingler, vice- 
president and general sales| 
manager of the Chevrolet Motor 
Co. 


In the first six months of this 
year, Mr. Klingler states, Chevro- 


let had totaled 43.7 per cent of all| Mileage for the year aggregated | 


truck registrations, as compared 
with 35.8 per cent in the same| 
period in 1932, and against an) 
average of 30.4 per cent in 1929, 
1930 and 1931 combined. 


Big Ford Driveaway 
Set For Next Monday 
Detroit, Aug. 4.—Two special 


trains will arrive Monday morn-| 
ing at the Rouge plant of the| 
Ford Motor Co., bringing a party | 


of 255 new Ford buyers and deal- 
ers from the company’s Atlanta 
branch territory. 


The party will spend the day| 
sightseeing in Dearborn as guests | 


Bureau of Public Roads. Of this 
newly surfaced mileage, however, 
the greater portion was of the low 
type such as sand-clay, gravel 


and water-bound macadam. 
Against 19,568 miles of such con- 
| struction, 


high type pavement 


10,009 miles. 
Absorption of additional roads 


during the year, brought the total | 


mileage in the various state sys- 
tems to 358,210, an increase of 
29,268 miles. Of this highway 
network, 109,735 miles have a 
high type surface, 156,325 miles 
low type, and 92,150 still unsur- 
faced. 


Auburn Gives 15% Raise 

Auburn, Ind., Aug. 3.—W. H. 
Beal, president of the Auburn 
Automobile Co., announced today 
that in connection with the sign- 
ing of the President’s N.R.A. code 
Auburn has also put into effect 


of the Ford Motor Co. and late| compensation increases of fifteen 


that afternoon will take delivery 


per cent for hourly labor, in addi- 


of 204 new Ford V-8 cars and| tion to Auburn’s five per cent in- 


drive them away. 


| crease of last May. 


Trucks Are Growing Factor 
In Transportation of Grain 


Chicago, Aug. 4.—Motor trucks 
are fast becoming an increasingly 
important factor in hauling grain 
to terminal markets, in keeping 
with the part they are playing in 
the movement of livestock and 
produce, according to figures re- 
leased by the Corn Belt Farm 
Dailies today. 

The statistics in the case show 
that the use of trucks has ex- 
panded greatly during the past 
year and a half. 


“From the middle of July last | 


year to Dec. 31,” the report states, 
“truck receipts of grain on the 
Chicago market totaled 192,985 
bushels brought on 699 trucks 
and trailers. 





June, 1933, the volume increased 


to 902,000 bushels. A large in- 
crease in the volume of truck 


hauled grain is reported at other 


markets: Louisville, Peoria and 


St. Louis, where it is processed 


or trans-shipped by water. 
“Truck grain shipping got its 


start two years ago when feeders 


in dry areas went into more fav- 
ored localities for corn. This 
movement prompted contract car- 
riers to get into the business. 


“Trucking is also of consider- 
able importance 


of butter and 225,000 cases of eggs 


“From Jan. 1 to the middle of | arriving each month by truck.” 


in serving the 
Chicago produce market, 1,000,000 
pounds of cheese, 5,000,000 pounds 


y ENTRANCE 
ano | EXIT 


Surfer 
— 


nd 


SERVICE 


By E. M. Lubeck 


WE HAVE NOTED a great 
deal of interest lately in the 
| camping trailer. In England they 
;call them caravans and in some 
|places in this country they have 
|}adopted that name. There are 
| some forty different makes or 
| designs now on the market which 


completed by the United States|might be called standard, to say 


|nothing of hundreds of other 
|types built to suit the individual 
tastes of the makers or owners. 
Some are just as complete as a 
private Pullman car, with com- 
plete arrangements for sleeping 
and cooking, rear observation 
|platforms, radios, and places for 
the pets including hangers for 
|the bird cages. Some even have 
window flower boxes. 
es & € 

WHILE JOBS of this sort are 
not meeting with a ready sale in 
the larger cities of the country, 
it is significant that dealers in 
|the smaller sized towns are get- 
ting some additional profits on 
the sales of these caravan cars. 
If anyone doubts the practicabil- 
ity of these jobs, all he has to 
do is make a trip around the 
camping or parking lots in Chi- 
cago. Over 600 were counted on 
the south side in Chicago in one 
day. They carried full quotas to 
the Century of Progress and the 
license plates were those of prac- 
tically every state in the Union. 
They served as the hotel in the 
city. The parking lot telephone 
was their point of contact and 
one lot in particular presented 
each caravan owner with a pic- 
ture postal giving the address and 
phone number to be sent back to 
the folks at home, indicating 
where he could be reached in the 
big city. 





* *” * 


THE CARAVAN CAR is not 
necessarily a summer home for 
the owner. Last winter the roads 
to Florida as well as California 
saw great numbers of them bound 
for the warmer climates. Con- 
sequently, to many dealers, selling 
caravans is an all year round 
job. 

x * cd 

A MAN IN PONTIAC, Mich., 
seems to have hit the camping 
trailer, as it has been built, a real 
body blow. Heavy and cumber- 
some outfits such as we see gen- 
erally on the road have many ob- 
jections. They are not always 
steady on the road. They offer a 
great deal of wind resistance, put- 
ting a strain on the engine of 
the car pulling it along. The 
greatest difficulty seems to be 





ol 
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the trouble which the drivers 
have in knowing what is behind 
them on the road. The ones we 
see are high. They are built as 
wide as a big truck, which is 
about the legal limit on the high- 
ways, and as a result the driver 
is always in a quandry when ap- 
proaching turns or curves. 


* * * 


OUR FRIEND in Pontiac is an 
experienced camper. He says that, 
when in the woods, he doesn’t 
care about sleeping in the car. 
What he wants is a car which 
will permit his going deep into 
the woods. So he has invented a 
camping trailer in which the top 
and half of the upper sides tele- 
scope into the main body. When 
on the road, he has less wind re- 
sistance, he can see over the top 
of the collapsed body, and when 
he steers into the deep woods 
branches of trees do not inter- 
fere with his progress. When he 
arrives at his camping spot he 
turns a crank and the top and 
sides rise into position. 

* * * 

THE WAY DEALERS are re- 
sponding to the importance of 
joining a dealer association so as 
to benefit by the N.A.D.A. Code 


indicates their desire to obtain | 
the assistance which these asso- | 


ciations will give them on the 
better trade practices. 
in smaller points who have for 


years been isolated are now join- | 


their brother 


larger 


with 
the 


ing hands 
dealers in 


interested primarily in the better 
conditions coming up over the 
horizon as affecting their pocket- 
books, it begins to look as if 
dealers were beginning to sense 


the opportunity of checking un- 


fair practices. 


Tractor Sets Record 


Milwaukee, Aug. 3.—According 
to the Allis-Chalmers Co. of Mil- 
waukee, one of their new four- 
speed farm tractors recently set 
a world speed record of 35.4 miles 
per hour on a one-mile dirt 
track. 


T. J. Lane Honored 


Jersey City, Aug. 3.—Thomas J. 
Lane, president of the Newark 
Tire & Rubber Co., and head of 
three Bergen County branches 
under his own name, as Goodyear 
tire dealers, has been elected pres- 
ident of the Hudson County Tire 
Dealers’ Association. 


Warner Joins Delta 


Marion, Ind., Aug. 3.—Walter B. 
Stephenson, president of the 
Delta Electric Co., has announced 
the appointment of Richard 
Gaylord Warner as assistant to 
the president, in charge of sales. 
Mr. Warner was formerly man- 
ager of the Turner-Warner Screw 
Co., Kansas City, Mo. 


Dealers | 


points. | 
While the majority of them are | 


| Wilbur, 
| Motor Sales, 


New Dealer 
Appointments 


MISSOURI 

Graham-Paige — Barron-Dadey 
Motor Co., Kansas City. 

Studebaker and Rockne—Meyer 
& Meyer, Boonville. 

Hudson-Essex — Morgan - Jones 
Motor Co., 1163 S. Kingshighway 
Blvd., St. Louis; Blaser Universal 
Auto Service, Jefferson City. 

MONTANA 

Graham-Paige — Libby Motors, 
Inc., Libby. 

Studebaker and Rockne—Park 
Garage, Anaconda; W. N. Deer- 
inger, Shelby; Eldon C. Tollefson, 
Deer Lodge. 

Hudson-Essex — Harry Abbott, 
Bozeman. 

NEBRASKA 

Studebaker and Rockne—Hahn 
Auto Sales & Service, Fremont. 

Hudson-Essex — Roy Wilson, 
Auburn; Tegeler Motor Co., Nor- 
folk; Markel Motor Co., 20th & 
Harney St., Omaha. 

NEW HAMPSHIRE 

Studebaker and Rockne — 
Franklin Peck, Portsmouth. 


NEW JERSEY 

Graham-Paige — Reithers’ Gar- 
age, Trenton. 

Studebaker and Rockne — 
Charles W. Cope, Bloomsbury; 
Wm. H. Mackey, Blairstown. 

Hudson-Essex — T. J. Butler, 
Jr., Harrison; Maresca Motors, 
Inc., Englewood; Maresca Motors, 
Inc., Ridgefield Park; M. H. 
Apgar, Morristown. 

NEW YORK 

Studebaker and Rockne — 
Whelan Brethers, Bronx; A. L. 
Bellston Spa; Birch 
Hempstead; Fred 
Scherer, Long Hill; Main Street 
Garage, Millerton; Harold P. 
Brundage, Pleasantville; Frank 
Coupe, Inc., Hempstead; R. W. 
Bort Auto Co., Lyons. 

Hudson-Essex — Bowie Motor 
Sales, Amsterdam; Watson- 
Tuohy-Hudson Sales & Service, 


| Fredonia; William Petty, Ticon- 


deroga; Broadway Plaza Motor 
Sales, Inc., Bronx; Harry Myers, 
Bronx, Cohocton Valley Garage 
Co., Inc., Cohocton; Lamoreaux 
Sales and Service Co., Hornell; 
J. A. Carson Auto Co., Hunting- 
ton; Hamilton Garage, Guilder- 
land; Carl Heeder, Castleton; 
Garlock’s Garage, Gloversville; 
Ben Wolk Motors, Inc., 780 Clin- 
ton Ave. N., Rochester. 
NORTH CAROLINA 

Studebaker and Rockne — 
Piedmont Motor Corp., Winston 
| Salem; Wilcox & Malm, Grand 
| Forks. 
| Hudson-Essex — Weber Motor 
| Co., High Point; Farmville Motor 
Co., Farmville. 

NORTH DAKOTA 
Hudson-Essex—C. M. McQuade, 





Wahpeton. 








New York, Aug. 3. 
index of shipments by member 


companies of the Motor & Equip- | 


ment Manufacturers Assn. rose 
in June to eighty-one as against 
seventy-one in May and against 
fifty-six in June last year. 


Original equipment shipments 
to vehicle manufacturers in- 
creased to an index figure of 


seventy-three in June, comparing 
with sixty-four in May and with 
forty-five in June last year. This 
was the highest rate of shipments 
to car and truck factories for any 
month since July, 1931, when the 
index figure was seventy-nine. 


Service parts shipments. to 
wholesalers reached an index fig- 
ure of 129 in June, comparing 
with 118 in May and with 118 also 
in June last year. The rate of 


Develop Hydro-Pump 

Mt. Gilead, Ohio, Aug. 3.—A 
line of standardized hydro-power 
units has been developed by the 


Hydraulic Press Mfg. Co. of Mt. | 


Gilead, Ohio, to facilitate the ap- 
plication of oil pressure pumps 


actudted machines. The pressure 
output of the radial pump is reg- 
ulated by an automatic control 
which may be adjusted for any 
pressure up to 3,000 pounds per 
square inch. 


New Valve Tools 

Springfield, Mass., Aug. 3.—The 
Van Norman Machine Tool Co. 
have announced a new valve re- 
facer, and valve seat cutter. The 
cutter features special stones 
which do not lose their shape, 
and revolve with the pilot instead 


of around it, assuring greater 
accuracy. The new refacer is 
larger and heavier than their 


previous models, having a 5-inch 
abrasive wheel. 


Fruehauf Trailer Co. 


Detroit, Aug. 3.—The Fruehauf 
Trailer Co., of Detroit, have de- 
signed a new semi-trailer intended 
for city and suburban use. The 
trailer is of the deluxe type, 
streamline, and has doors in 
the side permitting easy access 
to a larger part of the load than 
was possible in former models. 

They also have announced a 
new semi-trailer to be used in 
hauling beer. The new trailer 
features overhead doors, two on 
each side, permitting the driver 
to reach any part of his load 
without going inside the body. 

Their new one-piece I-beam 
axle is claimed to be one of the 
latest improvements in trailer 
construction. According to the 
announcement the axle is drop 
forged from one piece of chromo- 
molybdenum steel, and is con- 
structed to provide’ increased 
strength at the points receiving 
greatest stress. 


Pressed Metal or 


Job Stamping Code 


On Thursday, August 10, at 9:30 
a.m. at the Statler Hotel in Cleve- 
land, O., there will be a meeting 
of the Pressed Metal Institute to 
consider final draft of the Fair 
Trade Code for the job stamping 
industry. Anyone interested or 
who will be affected by the ope- 
ration of this code is invited to 
attend and participate in the 
meeting. 

This code is planned to cover 
the activities of plants doing job 
stamping or custom work; custom 
stampings are defined in the 
Constitution of the Pressed Metal 
Institute as “all stampings manu- 
factured and sold which are not 
identified through reputation or 
origin as private property of the 
manufacturer producing them.” 

For further information address 
the Central Office, 
232 Delaware Ave., Buffalo, N. Y., 
Malcolm Baird, Secy.-Treasurer; 
phone Cleveland 3891.—(Ads.) 


The grand | 
|October, 1931. 


: |the Van Auken-Ragland Co. 
to various types of hydraulically | 


| the 








at Room 31, | 
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Parts Makers Have Gain 
In All Branches In May 



















shipments was the highest since 


Accessory shipments to whole- 


| 
salers were higher in June than | 


for any month since 1929. The| 
June index figure of ninety-nine | 
contrasted with fifty-six in May 


and with fifty-seven in June last | 
year. The extent of the develop- | 
ment of accessory business in the | 
month may be realized when it is,| 
shown that the average monthly | 
figure for 1932 was fifty-seven; | 


for 1931, sixty-three; for 1930, 
sixty-nine, and for 1929, eighty- 
six. 


Service equipment shipments to | 
wholesalers held at an even pace | 
with the previous month and} 
previous year, the June index fig- | 
ure of fifty comparing exactly | 
with May this year and June last | 


| year. 


'To Abolish “Bootleg” Oil | 
to | 
is the new consumer- | 
lubricating oil, | 


Chicago, 3—An aid 
motorists 
size package of 
claimed to be tamper proof and 
non-refillable, as announced by 
In 
necessarily large in- 
in dispensing equip- 
have tended to cut down 
number of service stations 
capable of handling oil. The new 
tamper-proof container is expect- 


Aug. 


the past, 
vestments 
ment 


|} ed to aid the small service station, 
}and do away with the practice of 
“bootlegging” oil. 


New Lubricating Gun 


Cleveland, Aug. 3.—The U. S. 
Air Compressor Co. have an-| 
nounced a new type lubricating | 


gun, capable of a single shot or a 
thousand continuous. shots of 
“dope.” The gun produces 7,500 
to 10,000 pounds pressure, and can 
be operated with one hand, it is 
claimed. 


Announces Thermometer 
Brooklyn, Aug. 3.—The C. J. 
Tagliabue Mfg. Co. have an- 


nounced a new five-inch dial in- 
dicating thermometer. The in- 
dicating pointer is actuated by 
flexible bronze bellows which ex- 
pand and contract with temper- 
ature changes at the bulb. 


New Battery Charger 
Chicago, Aug. 3.—The Fansteel | 


Products Co. have announced a} 
new battery charger for automo- | 


11 


Oil Code Bars 
Equipment Sale 


| Detroit, Aug. 4.—The lucrative 
fovecngs in equipment for gasoline 
| retailers will be taken away from 
|the refiners and wholesalers of 
| fuel and restored to automotive 
|}equipment wholesalers under the 
|NIRA code of the petroleum in- 
'dustry, declares the N. S. P. A. 
| News, official organ of the Na- 
| tional Standard Parts Association. 
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a low 


demonstrated that 
pressure tire cannot blow out by cutting a streamline jumbo tire 
through in four places, as shown above, leaving several inches of the 


engineers claim to have 


| Rule 1 of the code provides: 
“Refiners, distributors, jobbers 
|or wholesalers shall not hereafter 
|sell, lease, loan or otherwise fur- 
ae to consumers of petroleum 
products or to anyone engaged in 
the sale of petroleum products 
at retail or to consumers, any 
|pumps, tanks, air compressors, 
|greasing equipment or guns, lub- 
General Tire sters or other equipment for the 
storage, display, vending or de- 
livering of petroleum products, ex- 
cept as otherwise provided in par- 
agraph three of this rule.” 





inner tube exposed in each case. On the slashed tire it is said the 
car was driven at high speed for thousands of miles. 





DELCO-LOVEJOY 
SHOCK ABSORBERS 
ARE AUTOMATIC 








bile batteries, to plug into an elec- | 
tric socket. The charger starts | 
at two and one-half amperes, and | 
tapers off as the battery comes 


up. 


Low-Priced Axle Outfit | 


Rock Island, Ill., Aug. 3.—The 
Bear Mfg. Co. have recently put 
on the market a new low-priced 
wheel and axle aligning outfit, | 
suited for small shops and light 
car service. The unit consists of 
Bear precision checking gauges | 
for correcting caster, camber, 
bent, twisted, and slipped axles, 
hard-steering, excessive tire wear, | 
and other ailments common to) 
automobile axles. 


| 
| 


Truck Hauls Explosives 
Nashville, Aug. 3.—Volunteer | 
Explosives Co. of Nashville, re- | 
port a three-ton Federal truck | 
they have been using for more | 
than 18,000 miles. The truck is 
a six-wheeler, and equipped with | 
a sleeper cab. It is used to trans- | 
port explosives from the factory 
in Ohio to various points in the 
South. 
Truck-Tax Planned 
Rock City, S. C., Aug. 4.—City 
council is contemplating levying 
a tax or license on out-of-town 
trucks and other vehicles using 
the city’s streets is making regu- 
lar or fairly regular delivery here 
of merchandise and produce. 


Car manufacturers standardizing on any Delco-Lovejoy—single-acting or 


duodraulic, with or without Ride Control or Inertia Control— provide 


\their owners with the advantages of hydraulic shock absorbers that are 


fully automatic. All Delco-Lovejoys are equipped with an exclusive 
and patented automatic relief valve which compensates fully for variations 


in temperature and load, and makes it virtually impossible to overload 


| the mechanism, no matter how cold the oil or how sudden the 


|thrust. This exclusive feature is largely responsible for the fact that 


Delco-Lovejoys are the most popular shock absorbers in use today, and 
that Delco-Lovejoy-equipped cars are so deeply satisfying to their owners. 
DELCO PRODUCTS CORPORATION, DAYTON, OHIO 


* * 


DELCO-LOVEJOY 
HYDRAULIC SHOCK ABSORBERS 
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To Meet Aug. ny CHRYSLER anor 


States 


Detroit, Aug. 3.—Michigan Au-| 

tomotive Trade Association exec- 
utives will hold a meeting in Es-| Alabama "33 66 } | 520, 736] 1049 aa i ' i 
canaba next Friday noon, Aug. 11, | 32 120 5 3: 610 931 ‘ a ; ; 
for the automobile dealers of the} a.iona 33 | 14 5 5 257 | 371 371 87 63 
Upper Peninsula to discuss the| 32] 20 5 is 2: 257] 212 216 105 5 : _34 
N. R. A. Coae proposals of the M. Ark 33 | 47 3 884] 1455 1456 | 71 50 
A. T. A. Practically the same pro- | “'*4nsas "32 | 63 26 : 99! 148] 1114 1120] 120 4| 1799 - 14) 101 
gram will be put on in Escanaba ? eo > 1 )- 453 , 1778 221| 13155 831| 1622!) 17785 
as the one on July 20, in Detroit,| California aa k 5| 2600 pot coal yet 2396 378! 10269! 235! 724! 1279 ana! Bos a 
when the Lower Michigan dealers a oad os : 
adopted resolutions regarding} Colorado 33] 120 1148} 1657] 1007 8 1015] 253 17| 2215 97 373) 2971] 10) 
wages, hours and the control of 32] 198) 2: 748) 1254] 1583 6 1589] 450 20) 2231 oe 297| 3101] 67 
prices of used cars as regulated| Connecticut 331 238 | 1834, 2909] 1625 31 1656 593 51| 3210 321, 1032) 5260 343} 36) 
by the market. The meeting in a 32] 289] ; 296) 1281] 2173] 1272 25 1297 868} 113 2956 67| 277) 784) 5065 326; 91) 

33] 44 8! 204, 275] 401 1 402 | 97 9 843) 6 86, 204| 1245] 74| 2| 76 


Escanaba will be one of the last Del 
conferences of dealers on the er 32] 71| 29 19} 134) 253] 355 8 363] 160 22 733| 12 57| 148) 1132] 38] 10) 48 


Code before the meeting of the 
j : . aoe : 733] 116 46} 314! 1130) 1606] 2231 11 2242 252 12} 3045) 17| 79| 382) 3787] 177] 20' 197 
Mational Amtameiine, Desters 7 Florida ‘324 197 81 130) 772) 1180] 1589 18 1607 348 831] 2906] 22 43] 327] 3677] 175 97| 272 
gust 15, to draft the final code for| Georgia 33] 104 «449| +247 1425) 1825] 2015 5, 2020] 286 8 4477) 16 106 464) 5357] 124) 7; 131 
automobile retailers for submis-|—_______——"32) =189| —81)_—-202) 544 1016] 1599 15 1614] 392 +2) 3461 13) 128} 270) 4306] 63 49) 112 
sion to Washington. Idaho 33] 15 10 84; 253 362 | 342 3 345 | 29 540 22 57 648 | 17| 1 18 
321 26 20 16; 110 202 | 320 1 321] 58 2 544 16, 40 660 | 13} 15 28 
Illinois °331 754) 891) 2012) 6534) 10191] 7503; 117 7620| 1824 222) 11345! 130) 1587! 2895! 18003] 694) 91| 785 
————_—_—_—_—a—X“_EEEEEE 32] 1219) 1300) 1334) 3970) 7823] 5003) 145) 5148] 1869) 390) 11675) 228 1422) 2001) 17585] 828| 378] 1206 
Indiana 33] 268 496, 842) 3401! 5007] 3664 16 3680 415 22, 5943 16) 527! 882! 7805] 451! 45 496 
P | B L I C I Z E eae *32[ 436! 830) 606!) 1895! 3767] 2921 32| 2953 702) 62) 6047 30| 612] 894) 8347] 484) 224] 708 
lowa 33] (126 76, 475 1543) 2220] 2260 11 2271| 234 16, 4476 269| 635! 5636] 386 44, 430 
Your Product and ___- 32] 197] 157, 384) 906) 1644] 2439 14] 2453] 340) 24) 4750 1 258) 632) 6018] 299) 136) 435 
Your Organization | Reneee 331 «55) 68! 197, 887) 1207] 1542 2 1544] 157 4 2707 132) 451, 3458] 185; 33) 218 
*32] 106) 130) 206) 576; 1018] 1418 1 1422] 275 26 3218 124) 458) 4108] 181] 114) 295 
Kentuck 33] 218) 136) 597) 1807| 2758] 1759 17 1776| 165 7 3564 6 115) 322 4179 137| 14; 151 
y 32] 250) 189! 303) 830) 1572] 1720 10 1730] 240 17' 3023 5| 80| 268) 3633 171| 46] °217 
33 | 54 44, 325 592) 1015] 1681 11 1692] 135 15 2791 12 95 163! 3211] 52) 6 58 
8 79| 153) 2934] 16| 14) 30 
It is our business to see that this) yaine 331 36 38) 185) 588 847 | 865! 3 868 199 10 1254 17, 124 376; 1980] 228 24 252 
NEWS as it concerns some of the| —_ "32[ 82 42) 138) 511 773] 984 7| 991] 317) 28 1663) 24) 163) 450 256) 86 342 
largest organizations in business | aiden 33] 255) 126 326 1285 1992] 1574) 6 1580] 316 20| 3409 19} 222) 695 214 29| 243 
IS published y 32) 251) 228 257) 819 1555] 1673 9 1682] 403 44) 4829 29) 122) 593) 6020] 244) 105) 349 
Let us tell you how easy and how | M h °331 591, 317| 1390 4284 6582] 6333 59 6392| 1437 103 9741! 143) 921 2609) 14954| 1263! 174! 1437 
Saaneneee 98| 6132] 2154 180 9069! 201) 1087) 2293) 14984] 1360| 478] 1838 


valuable itis tokeepin the | 32] 698) 447) 790) 3169) 5104] 6034 
public eye "331 529) 389, 2803, 4505| 8226] 11366 70) 11436] 1118 115) 11649, 107) 1284) 2973) 17246] 1699 136| 1835 


| Michigan ; : Ayal fs one we 97! 1987! 1704! + ' mala 

32] 828) 1196) 855! 2967 5846] 11194! 166) 11360] 1517 290) 9734) 127) 1287) 1724) 14679] 1413) 636) 2049 

SUTTON & SCHIPPER | 7... °33[ 271) #113) 513) 2385, 3282] 3141 18! 3159 492| 24) 5916) 26! 389, 823! 7670] 228, 32! 260 
: Incorporat ota °32] 437° 199} 308! 1609| 2553] 3020 34 3054 605 51) 6190 10} 483) 908) 8277 248! 160) 408 

Ee ereenem Ave, 1800 Westword | 733] 391 10) 77, «322). 448)+~«=834.~2~*C*«s=“<=~«CGSYTSOSCSS*~<‘i*S*«<G|SCS:*«‘(“!Ss*SRS|s«*dM'77|~«C2AZAY~O8|St«éiY)(C(‘<ié 

NEW YORK, N.Y. DETROIT, MICH. | Mississippi ‘32 23) 20) 44) 127) 214 716 1 720) 67) 1711 

a 331 +332) 380) 1207) 4094| 6013] 3993) 41, 4034 584, 38 8296 4 

32] 455) 812) 795) 2504, 4566] 4304 57| 4361 992) 101) 10492) 7 


—~ \/Pontiac 
Totals 


_ — 











If you are a manufacturer you are 
constantly developing NEWS— 
If this NEWS is not published—| cs 

You are losing money! Ouisiana “32 | wel 76 199! 311 658] 1197 9| 1206] 205 39! 2450 























1 

1| 24 41) 1844 3| 3 6 
5| 569) 1247! 10779] 354; 45! 399 
3| 633) 1243) 13534] 427] 156) 583 
3} 68! 234, 1454] 70) 8| 78 
I 34| 171] 1289] 43} 28] 71 
5 


33] +54, 35) 128 381) 598] 594 2) 596] 105 2 1042 
») 
3 





| __.__ > arentone ‘321 60) 47) 60) 202 369] 485 87) 125 4) 954 

’°33[ 58) 37) 201, 1013) 1309] 1499 3) 1502 189 3 2699 5| 185} 412) 3493 92} 10} 102 

ECONOMICAL CRUISES | Nebraska 32) 125) 45| 153° 438) 761] 1838) 1 issif 242) 12) 2928 136) 381! 3704] 77) 49! 126 

A day...a week...or longer 33 | 2 6| 8| 58] 74] 132 1 133 36 2} 202 1 12; 34! 287] 1 1 2 
Nevada 

To the Chicago World’s Fair ...to 32] = 35) 14] = 24] ~—62| = 135] 121 6 127 76 9 232 5 9| 28] 359] 5| 9} 14 

. N . °33f 48| 38) 119| 436, 641] 792| 3 795 115 4, 1090 4| 87| 214) 1514] 140 6) 146 

Duluth... Buffalo (Niagara Falls) | New Hampshire 32 70, 76) 63| 436| 645] 744) 12) 756] 208 10) 1025] 7|_ 103) 227] 1580] 108) 38) 146 

This summer save money. Spend | New Jerse ’°33] 679| 417; 1380) 3696, 6172] 4467) 56; 4523] 1590, 155 9299) 124) 1004) 2993) 15165] 575; 71 646 

y *32] 1019) 681) 747| 2999) 5446] 3758) 103 3861] 2415 328! 9372) 163) 1026! 1738) 15042 734 319] 1053 


your vacation on palatial Great! yo) ex; 33] «25, Ss 2|s« 9} s«:196| 292] 335 1 336 45 2 «534 2; 27, «67|~—s«677] 4 1) 5 
a“ os sa] ss} — a] S75] = 2286 I 257) 98} _—5|_ 472} 2} at] 86] aa} —i|_—sa8 
Lakes Transit liners. Visit the 331 2217| 1446) 5154/13146 21963] 15084) 271 15355] 5232 586 27582 403) 3214) 7156 44173] 2148 290| 2438 
es Washi, Bale Baw Bing | me "32 | 3039] 2502| 2362)10351 18254] 10190| 424) 10614] 7759) 1170 26270) 422) 2982) 4544) 43147] 2437) 987| 3424 
8 North Carolina 33! 171) 53) 289| 1320, 1833] 2040 13, 2053] 191 14) 4149 9 107 505 4975] 268 22; 290 

luth. Enjoy sun-swept lounging 32] 221) 82) 232) 557; 1092] 1676 9| 1685) 218 18 3037 15 93) 283) 3664] 142) 74) 216 
North Dakota 22! 19 15) 46 278 358] 441 441| 48 791 42) 123 1004] 19 3) 22 

32] 31) 17 61} 168 277] 601 { 603 | 95 1! 1119 18 88) 1351] 19 9 28 

’°33| 886 827 2821 8525 130591 7609 7670] 1273 160 13609 123 1032 2392 18589] 1058) 108! 1166 
32] 1021 1885! 1101) 4589 8596] 6675 9: 6770] 1453) 247 11308) 121) 990 2116) 16235] 1188) 362) 1550 
Nala - - | Oklah 331 88 83) 582 1079 1832] 1677 1688] 309 32 4449 17 139 523 5469] 71; 13 84 
fares. Dancing and deck sports ee 32) 198 170, 370! 607) 1345] 1829 5 1844] 412) 874391) 1A) 87) 45) 5386] 57/29) 86 
daily. A fine vacation for all the Oregon 331 100 66 252) 690 1108] 1027 1038] 135 6 1330 5 58 167 1701] 84 5 89 
; 32] 123) 120) 112) 366 721] 774 788] = 209 17 1358 9 83 139) 1815[ 50) 33 83 

Penneyivenia ’33| 1423 712 3086 8731 13952] 9167 9255| 2380 202 16901 185 1842 3783 25293] 1335 142) 1477 
32] 2211) 1704) 1882) 6702 12499] 8115 8256] 3268 334) 17148) 274 1401) 2988) 25413] 1302 559) 1861 








decks, meals fit for a king, spaci- 


ous staterooms at greatly reduced Ohio 


family. Ask about our Chicago 


R . *33f 131 149, 179 820 1279] 850 ~— g63} 234 «+11 «21569 «17 + «2+$83 429 2343] 121, 12 133 

hode Island sae aol eas ae aoe o soe - ¢ 29 355 86 7 33: 2136 . ‘ ¢ 

as low at $4.25. 32] 192) 226) 137 656) 1211] 651 661] 304 32) 1355) 36 79) 333) 2139] 146) 43) 189 
South Carolina 33] 47, 27,164,563, SOL] To14 or 

isi ie agi 32] = 62 76 88) 198 124] 770 : 7784 6125 1707 33) 123) 1996] 57| 


» 
BUFFALO-DETROIT} ; "331. 26. 13. 87 290 416] 479 479| 42. 3 810 63, 106 1026) 29 
outh Dakota * : - x x ~ Qn 
32] sil 18 84; 212 105] 512 l 513] 79 2 887 5| 112 94) 1179] 21 


AND RETURN ~ al 
ll eal ae. 6 ieee "33 | 110 «50, «252, 1143, 1555] 1361 8 1369] 118 11 3432 127, 266 3968] 142! 
lacluded 32] 142) 103) 216! 563) 1024] 1065 8 1073] 191 21) 2567 76, #139! 3011] 78 


F142) 103) 216) 563) 1024] 1065) 8|_—1073f ott) 2567) 17) 76,139) Boll] 78 25) 108 
T 33] 489, 190, 890 3348, 4917] 6858  27| 6885| 896 48 16051) 342, 1555 18923] 272 
BUFFALO °GO ea 32] 593) 356) 556) 1086) 2591] 5170 33) 5203] 1220 91 11095) 54, 189) 847) 13496] 183 
CHICAGO Utah 33] +38, 33) 111/529, 711] 447 6 453 70|. 6 783 52, 94 1006] 73 
- 3 408 95 t 659 16) 73) ssij 59) 


Day wae Including Meals and Berth 32] 11) 29! 53) 102) 195] = 405 

eturn Correspondingly lowrates ? = 
2 bom other ports. (Reileoed 33] 39) 18) 80 287 424] 386 386 78 2 «536 57, 160 838] 113; 
Cruise Tickets Honored). Vermont __ "324 46) 35) 65) 246) 392] 441] 2} S44] 180 3) 747) 71; (179) 1187] 124) 35) 
337 151/141) 442) 1344) 2078] 2207 5, 2212] 237) 13) 3935 147, 634, 4971] 233) 1 


@) cutur 7d Ob Vieginle 32] 219) 245) 312) 699! 1475] 2838] 12) 2850] 419 47, 5355 99 567| 6501] 251, 96) 347 
’33 154, 119; 513) 1176) 1962] 1530) 1542 232 13, 2015 268 359 2895 129} 20| 149 


Day ne Including Meals and Berth Washington ‘32 238 210) 195) 780) 1423] 1330) 1347] 346) 923) «1787 196| 297) 2667 94, 84 178 
geese ees 331 138) 68 436) 1132) 1774] 1278 1283] 111, 10 1952 112; 251, 2440] 135) 10) 145 


Cruise from other ports. Rosacea 
| West Virginia 32] 186 118 233) 639) 1176 1010 7 1017 181 17 32081 95; 3811, 2699 167) 52; 219 


Great Lakes Transit Corporation | Wisconsin a aot on — er oral — _ — = = a ‘ 7 “ae popes oon aa se 
8.8. Octorara, S.S.Juniata,S.S.Tionestasail- | 7 eas one) ae ore oy ams oo S eu : 1 See ; . : : : : di 
ing frequently between Buffalo, Cleveland, | oe 33] 23 12 87, 208 330] 235 236 | 64 511 27 75 677 36| 2! 38 
ea eee” |e ‘321 46) 13) 49) 174 282] 306 | 3064 101 5| 563 14] 55) 769] 58) 12) ~=—70 
Automobiles Carried Between All Ports Diss, of Cal ‘So 165 81, 370 706) 1322] 1678 14 1692 289 20; 2344 233; 603) 3498 187) 25; 212 
For full information, apply any Tourist or E i *32 183) 209) 239 559) 1190] 1255) 38 1293 394 58! 2864 14| 262) 479) 4071 207; 56) 263 
matinond Ageator J. .Concen, P.T. MM. | °33 | 12637, 9385|33792/99578 155392 | 131934| 1182) 133116] 25276, 2262230433, 1848|17767|43170|320756 | 15581| 1778|17359 

120 Delaware Avenue, Totals | } 
Buffalo, N. Y. '32 1 18089|17298 1873162973 117091] 114213 1876) 116089] 35888) 4492'219272| 2432 16563|32675/311322 | 15380) 6573/21953 


SSS Ss a SS 


All-Expense-Plan. Other cruises 
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a c ' _ 
States gi; F 8 ¥ = 3 = 
ae - 
¢ ~ o | 33) ar |f/ ul 
o © aS = ¢ 
A. “\|F 
Alabama = 5) a 9 5049 

32 48} 55 97| 40] 54 4410 | leodmeniiale a 
Relea 33] 44, 13} 57] 20) 20 2| | 3 | 9 6 | 1698 a 

32 | 37] 47 84] 11 5| 16 7| ] 2 55} 12 1 3] 1381 3 
/ 33] 2} 20; 10, 32] = 19) 3| 22 5| 10 12 6 25 9) 11 5511 

32 l 5| 29) 35] 9 1 10 6 | 1| 50) 16 56 8| s 1f 3819 
Citncnke ’33] -75| 1237, 875] 2187] 950, 16) 966] 428) 197) 42) 35) 450) 265 3} 458} 390| 136) 42] 45141 

732] 131] 1000] 1896) 3027] 444| 271) 715] 606) 103| | 41; +726; 429) 41 1009| 486) 162) 417] 39417 
Cidsrade 33-10) 65,99, 174 71; 677] 54 4 3) 32) 22; | 87) 37; 21; 7) 6322 

32] 18} 89] 173] 280] 75|  21| 196] 95) 1| 6 75 28 8| 138} 44| 18] Tog 7117. 
Connecticut 33] =«:17| «190, 164; 371] 94! 5| 99] 46 8 8| 22; 91| 65 1) 130) 134) 48 6] 11233 

32] 34] 167] 310| 511] 159 24| 183] 104| 2| | 80) 198 88 9} 294) 191 63 16] 10641 
Delaware 33 2; 28) «#15, 45] 15 15] 6 4 1 4 3 | 14] 27 1 | 2118 

32] 2| 31|_~=29) +62] 30] = 1| ~31f 5] | | _eY 6 9 1| 44| 34 1| 20] 2010 
Florid 33] 2) 50; 40; 92] 183 3, 186] 12) 671; 22; 19, 61; 15 3} 18} 30; 12 4] 8977 

- 32] 12} 47| 80| 139] 78 10 88] 59] 165) | 636! 118 50 71 66 51 22 13 7614 STYLE 
George; 33] 3} 105, 90; 198] 84 2 #86) 32) 106) 13) 11° #468 58 3} 16, 44 8 9976 
ee 32) 16) 95) 178] 289] 89 9| 98} 32) 10] 14, 70) 87} 18] 1141 55] 17 9] 7861 S TA MI N A 
Idaho 33] 17 3) 20] 16 1; 17] 5 1| 1 16 14 1 3 4| 1455 

32] |} 15} 22) 37) 21 8 29] 20) { 29 3 | 42 1 6 14] 1396/PERF O R M AN C E 

Illinois "331 54) 495 596) 1145] 506) 40) 546] 262) 9° 53 4 354) 257) 3| 413) 459| 91) 32] 40277 
732] 151| 446) 1384! 1981] 1048) 147| 1195] 595, 8 71/ 630) 539) 68] 1116) 573) 142) 281] 38961 UTOMOBILE Sales Execu- 
i 33] +(7| 434, 285) 726] 328, 5| 333] 171) 40; 35 155, 74, 7| 67| 68| 18, 20] 18702 tives will find the Stinson 

32] 23) 279| 590) 892] 608 36 644] 243 27| 186) 147 75| 214 99 31| 95] 18428| “Reliant” an ideal plane for 
Sowa 33] 3) 160/ 97; 260] 88 5, 93 144 3) 25 1 30) 21 60, 30| 13) 13] 11120|covering wider territories in 

I : 2 184 aa 353 28 381 63 5 3B 65 18 4 162) 56) 23) 43] 11743 | much less time. 

K . 7; 69) 1 107 112 7| 6 1 3) 37/22 1} 43) 13) 12 3] 6857 aeelaie i 
nse 32) 15/87/1836] 238] 254) 24| 278f 49) 6 | 53) 40/ 5, 94) 16| 11) 11f 7648 ae re 
ilies 331 11, 175 103, 289] 233, 2) 235] 58) 55, 23, 11, 40 48 uM) 44) 10) 8) o7te | preces the Stinson | Xelient in 

32 | 8| 141] 160) 309] 217| 29] 246] 65 2 8! 38| 64 28; 77 18) 25 219 8083 | the championship class. Beneath 
Diititinn 331 +3 76 35 114) 36, 5 41f 4 38) 8 #4) +7 WW 78,18 9 4] 6322 |its sleek, streamlined curves are 

32] 6| 78! 82) 166] 61 6) 67] 41 | 5 40) 30 2 198 30 ® 16] 5432|sinews of steel stronger than 
Maine "33 | 5) 76, 50 131] 17 17] 1 2 2 4 54 s 83 29 18) 11 4297| Government safety factors re- 

32] 10,143) 148) 301] 87 17| 104] 24 9 55 25 5| 168 66 22 13] 5543 quire. Feel the nine cylinder 
Slerylend "331 413) 147; 106) 266] 210 3 213] 88 14 7 5 88 43 62, 64 14 21] 9381) smoothness of its powerful 215- 

‘3210 =627| «+147| +228} 402] 178 32| 210] 145 16) 104 89 2; 208) 127 38 16] 10993 |p L : t 

331073) «408 «423 1904] «315 8| 323] 64, 46 19 52 258 274 534, 329' 126 17] 32311 hie ee 
Massachusetts 35) 152) 445 861 1458] 396, 112) 508] 310 9 71/ 317; 370) 38 1202) 423) 143) 929 32999 ki om i been proven a a 

— ~ — — iy 
Sitehinan 331 16 403 171, 590] 107 1 108 78 9 101 4) 352) 160) _1| 117) 222) 130/71] 40676|°. “an any engme f _ 
s 32] 60) 436) 531) 1027] 43046) 476] 182 6 9 568 788 61) 322° 312) 220! 129] 38034 | Class in millions of miles of air- 
tine "331 7, 241; 218 466] 208 4, 2121 32 6, 12 7, 89 180 86. 102 37, 65) 15665, line operation. 
32] 15) 184! 362) 561] 434 48) 482] 79 | 5190) 150. 2) 243) 106 15) 37] 16196 Fly the “Reliant,” day after 
’ Siicalcsiont 33] 24 11 35] 13 13] 6| 26 2 6 22 2 | 3846| day, cross-country, at less cost 

32] 1 33 $7 81] 10) 2 12 | l 1 9 19 70 1 | 3011 : her f. 

; =! ; 4 : - a = OTT | than in any other four-passenger 
teal '33 | 56 246 201 503 | 328 15 343] 67 12 11 16 182 105 8 167 113 55 19| 22826 | cabin plane because it is rug- 
el 32] 84) 182) 409) 675] 708) 94) S802] 389 15 26! 269) 221 79| 443) 149 84! 117] 26313 gedly built by manufacturers 

33 2) 51! 27; 80 24 3) 27 S| ; . 

Montana a a ng as af a : 6 a . j = : : RS aaa whose tri- motored transport 
ect 331. +4 +87, 66 157) 76 #42 #78) 17, +2 “| oo, a) a) aren | Diane Sy more than 15,000,009 

32] 3) 100 121) 224) 265) 27) 292] 29 6 2} 51/38 2} 82] 25) 19 9] 7221 | miles each year on airlines. 
iat 33] 1 5 8, 14] 7 7} 4 2 r ~ 1 2d | [| 525| Sink into the deeply cush- 

“a2 l 9} 32) 424 5 ee | 4 | } 2] 7 a 3, 16; 2 2] _735|ioned seats in its correctly ap- 
New Hampshire '33 | 5| 87 51 143 | 15 5 15] 7 1 6 5} 31 7 48 16 18 | 3393 | pointed, man-sized cabin, where 
ae 2 81 92) 175 51 i 58] 26 2 14 50) 16 5| 158 30 15 1] 3680] — sol 

— - a ; comfort has not been sacrificed 
ids eeeee 33] 84 397 405 886] 316 24 340] 180 38 21 33 205 196 7| 279) 278| 65) 117] 29151] 4, save weight 
a *324 186) 494! 1011! 1691] 544) 187 731] 320 56) 360 352 55| 843) 543! 111) 206] 380670] ~ gm , 
ioe — . 
es 33 | 1) 15 10, 264 4 4} 2 2 3 3 2) 1352|. Buy the “Reliant because it 
oe 5} 11] _16f 13| 3) = m4f 3} 2]_ ' 7. fi 2 5] 1112 |is worth more but sells for less. 
New York "331 222 906 1733, 2861] 1725 87 1812] 529, 36 75 207 837 796 26 1260 1040 319 74] 93801 | If you do not fly, employ a com- 

"821 383) 983) 3827) 5193] 2049 566) 2615] 1231 23) 250 1173 1081) 220 2935 1546 444 475] 92625|petent pilot from among the 
North Carolina 2°! 1 94 35 130) 27 27) 24) «+173 3 2} 19 4 32,23 6 51 9599|hundreds of experienced flyers 

"20 eo + s¢ oC ot “ a . » » ‘ oe ‘ ” . . 

= 32] 7 53 __ 69) 129] 93 4 97] 66 16) i312] 20) 1 31 29 3! 14] 7106) now available and learn to fly 
North Dakota at 7 = = h.. : B : 5 i a ~ : é a a your own plane economically as 
oz ‘ > Q oi ‘ e : é « 30 29 : 
< = _t ; L a : ee a . aaa , f ‘ ‘ 
aa 331 50 643 472 1165] 1026 12 1038] 264 15 81 39 405 192 2 262 295 73 281 44343|7)" travel for business of 
° ‘321 43) 567, 830 1440] 1130 190) 1320] 530 7 81! 492) 653) 44) 743) 356) 143) 181] 30141 | Pleasure. 

331 8 49 G4 121f 49 2) 5if 64 1 1 12. 13 29 «22 5 6] 9398 
Oklahoma *32 | 15 51} 111) 177 109 8 117] 38 6 7 22 10) 3) «62 65 14 a 9227 4-PASSENGER 
eee "331 4 35, 53 921 25 1 26] s 1 7 9 69 7 62) 17 6 2 4242 CABIN PLANE 

"32 | 7 54128) 189] 66 30 96] = 25 1. 8 84 6 1 139 29 17 33] 4035 15H. PLL M 
- ont 33) +72 +656 514) 1242) 758 14 772) 242, 122 68 56 463 412, 3 464 467 #«#»+167° +71 54526 15 Hi. P. Lycoming Moter 

ep erane 32] 123) 681) 1392) 2196] 1837) 227) 2064] 584 30 148} 755) 1529] 119) 1392) 697; 225| 232] 58000 
-, ‘331 23 44 58 125] 80 sof. 10, 1 14 41 #39 +1 «+6 19 26 #34 5042 Ss 
Rhode Island "324 31 72 «683! 186] 99 13} 112] 38 5 22; 69 G1 1 125 48 282 4917 
South Carolina 22! 1 32) 12 #«45f 94 94 14, 155 1 3. 17 13 9 2 | 4725 COMPLETE 
Pa _*33t 23] 21) 44] 29] 1 30 23 6 7| 30 l 13) 11 ' 1] 3448 
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Hupp July Sales 
Hold High Level 


Detroit, Aug. 4.—Sales of Hup- 
mobiles for the month of July 
maintained the high level estab- 
lished earlier in the season, ac- 
cording to a report just issued by 
Rufus S. Cole, vice-president in 
charge of sales of the Hupp Mo- 
tor Car Corp. 

Commenting on the sustained 
volume Mr. Cole says, “There is 
no let-down in sight. Our sales 
for the three months just ended, 
May, June and July show a twen- 
ty-nine per cent increase over the 
same three months of 1932. July | 
was a particularly satisfactory 
month in sales volume, being 
within a few units of the June 
total and sixty-two per cent 
ahead of July last year. 

“Our export shipments for the 
month of July, 1933, compared 
with July, 1932, show an increase 
of thirty-five per cent and for the 
three months of May, June and 
July, 1933, compared with the 
same three months of last year, | 
an increase of fifty-three per 
cent. 


“Canadian sales are also show- | 
ing an increase. Our shipments 
to Canada for the month of July, 
1933, are just double what they 
were the same month a year ago. 
Our car is particularly adapted to 
a large section of the Canadian 
market and we are anticipating a 
continued gain there. Incidently, 
our new Standard Six is con- 
tributing materially to our sales 
in the United States and we are 
anticipating a wide acceptance 
for this model in Canada because 
of its attractive price.” 





McCord Shows Profit 

Detroit, Aug. 3.—McCord Radi- 
ator & Manufacturing Co. reports 
for quarter ended June 30, 1933, 
net profit of $45,530 after taxes 
and charges comparing with a 
net loss of $39,352 in the preced- 
ing quarter making net profit for 
the six months ended June 30, 
last of $6,178. 

Net profit for the month of 
June was $24,291. The June pro- 
duction schedule is being main- 
tained in July. 


Mack Has June Profit 

New York, Aug. 3—Mack 
Trucks, Inc., reports for quarter 
ended June 30, net loss of $115,202 
after depreciation, etc., compar- 
ing with net loss of $366,908 in 
preceding quarter and net loss of 
$203,872 in June quarter of pre- 
vious year. 

For six months ended June 30, 
1933, net loss was $482,110 after 
charges against net loss of $516,- 
943 in first half of 1932. , 

During the month of June this 
company operated at a profit for 
the first time since May, 1931. 


Lee Corp. at Full Capacity 
Conshohocken, Pa., Aug. 3.-— 
Plant of Lee Rubber & Tire Corp. 
is still operating at full capacity. 
It has increased its employment 
roll over 46%, in line with the 
Industrial Recovery Administra- | 
tion program of a shorter work | 
week per man, and has increased | 
its wages in line with the shorter | 
week by 15%. 
Production schedules are being 
set on a basis of actual sales and | 
no excess production is being | 
made for stock purposes. The| 
factory inventory is being kept | 
at a minimum. 


Federal Motor Truck 

Detroit, Aug. 3.—Federal Mo- 
tor Truck Co. reports for six 
months ended June 30, 1933, net 
loss of $182,707 after depreciation, 
interest, etc., comparing with net 
loss of $298,638 in first year of 1932. | 

Current assets as of June 30, 
1933, including $983,258 cash and 
marketable securities, amounted 
to $2,696,217 and current liabili- | 
ties were $245,136. This compares | 
with cash and marketable securi- 
ties of $898,504, current assets of 
$3,160,154 and current liabilities of 
$253,360 on June 30, of previous | 
year. 





Ford Holding Show 


At Grand Rapids 
Grand Rapids, Mich., Aug. 3.— 
Under sponsorship of Ford deal- 
ers of Grand Rapids, a unique 
automobile exposition and show is 
being held under a big top tent at 
Ramona Park the week of July 
31-Aug. 5. A show featuring “The 
Human Ford,” making a clever 
adaption of a mind reading act, 
is being given several times a day. 
The Ford, by means of a loud- 
speaker, answers questions put to 
it by a “straight man” out in 
front, reading numbers off dollar 
bills and telling jokes. The act is 
being sent out by the Ford Motor 
Company. A portable motion pic- 
ture outfit and a cut-away chassis 
model are included in the show. 
Local dealers arranged a display 
of a dozen new Ford models sur- 
rounding the tent and salesmen 
are on hand to explain virtues of 
models. 


Fruehauf Trailer Co. 


Opens Milwaukee Branch 


Detroit, Aug. 4.—Fruehauf 
Trailer Co., of Detroit, announces 
the opening of a factory branch 
in Milwaukee with E. P. Barnett, 
former Fruehauf distributor in 
that city, in charge. 


fuburn Reports 
Auburn, Ind., Aug. 3. 
dated net loss of Auburn Auto- 
mobile Co. and its subsidiaries for 
the months of March, April and 
May, comprising the second quar- 
ter of the current fiscal year 
ended May 31, 1933, was $532,091. 
This compares with consolidated 
net loss of $151,987 for the cor- 
responding period of the preced- 
ing year. 
The consolidated balance sheet 
of the company and its subsidi- 
aries as of May 31, 1933, reflects 


current assets amounting to $9,-| hire” 


682,295, of which $4,491,892 was in 
cash and government securities. 
Current liabilities were only $477,- 


Consoli- | 


| 
} 








Six Months’ New Car Registra- 





tions by Price Class 


| 
1933 | 
ee 


9,385 


Lower 
Chevrolet 


1932 
219,272 
17,298 


11,161 


es—1932-33 


| | 
Actual Gain|Act’al Loss 


7,913 





De Soto _ 
Dodge 


| 33,792 
15,581. 
131,934 
99,578 
43,170 
9,280 
294 


Essex 
Ford 
Plymouth 
Pontiac 
Rockne 
Willys 
Medium 
Buick 
Chrysler 
Graham 
Nash 
Oldsmobile 
Studebaker 
Upper 
Cadillac 
Franklin 
La Salle 
Lincoln 
Packard 


Pierce-Arrow 


25,276 
12,637 
5,131 
5,726 
17,767 
8,030 


2,262 
675 
1,848 
1,882 
4,749 
900 


Pittsburgh Truckers 
To Diseuss Code 
Pittsburgh, Aug. 4. 


working time of 48 hours per 
week and minimum pay rate of 


50 cents per hour for drivers will | 


be asked by the Pittsburgh chap- 
ter of the Pennsylvania Motor 
Truck Association at a 
meeting in Philadelphia on Sat- 
urday to draw up a tentative 
NIRA code regulating the “for 
truck industry. This de- 
cision was made at a meeting of 
350 members of the chapter last 
Tuesday night in the show-rooms 


259, or more than $20 of current | of the White Motor Truck Corpo- 
| ration here. 


assets for each $1 of current lia- 
bilities. 


Deluxe Bus Bodies 


Sidney, Ohio, Aug. 3.—The An- 
derson Body Co. have announced 
a new line of deluxe school bus 
bodies. They are equipped with 
non-shatterable safety glass as 
standard equipment; the exterior 
is finished in 16, 20, and 22 gauge 
steel. 


| 


Charles G. Morgan, Jr., man- 
ager of the washington office of 
the American Highway Freight 
Association, was the chief speaker 
at the meeting and explained 
progress throughout the country 
in drafting proposed codes and or- 
ganizing state associations. The 
Pennsylvania Motor Truck Asso- 
ciation has joined the H. F. A. 


| which has been designated as the 


18,731 
~~ 15,380 
114,213 

62,973 


32,675 


35,888 
18,089 | 


state | 


3,731 15,061 
~ 201 
17,721 
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10,495 
8,589 691 
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7,916 | 


14,846 
16,563 | 
17,645 


4,492 
1,066 | 
2,432 | 
1,876 | 
6,982 
1,711. 


| representative of the for-hire 
| truckers as well as private truck 
| operators in dealing with the Re- 
Maximum | covery Administration to enact a 


| code of fair competition. 


Mr. Cord 
board. 


as 


L. B. 


committee. 


Cord Corp. in building 
units of transportation. 


It is the company’s 


building 


ment is viewed a factor 


purchase. 





last year was $1,328,191. 


Cord Assumes Control 


Of Shipbuilding Corp. 


New York, Aug. 4.—Headed by 
E. L. Cord, a new financial group 
has assumed control of the New 
York Shipbuilding Corp., 
chairman of the 
Manning 
named chairman of the executive 
Manning said the ac- 
|quisition was another step by the 
various 


first en- 
trance into shipbuilding and the 
probability of New York Ship- 
receiving contracts for 
new naval vessels for the govern- 
in the 
Yards of the company 
are at Camden, N. J. Net income 


with 


was 


Wayne July Registrations 
20% Over July Last Year 


Detroit, Aug. 3—While Wayne 
County new-car registrations for 
July showed a slight drop over 
June, yet they greatly exceeded 
those of July last year. The 
count was 5,807 as against June’s 
7,344, but compared with July, 
1932, there is no questioning the 
betterment. In the same period 
last year only 3,508 cars were 
titled. Ford retained its lead this 
July in the registration race. 

For the year to date Wayne 
County shows a total of 28,646 as 
compared with 24,779 for the 
same period in 1932. 

Commercial vehicle sales held 
level with June; in fact, they ex- 
ceeded June by two units—360 to 
358. Most encouraging is the fact 
that they beat July of 1932 two 
to one, for only 145 were sold in 
that month. 


Graham Announces 
Increase in Wages 

Detroit, Aug. 3.—Substantial in- 
creases in both wages and salaries 
of employes of the Graham-Paige 
Motors Corp. were put into effect 
August 1, “in co-operation with 
the Administrator of the National 
Recovery Act,” Joseph B. Graham, 
president, announced. 

In a bulletin to employes Mr. 
Graham said: 

“As employes of the corpora- 
tion you all have had first hand 
knowledge of the improvement in 
our business which has taken 
place in the last few months. We 
are happy to pass along to you a 
share of the benefits derived from 
this improvement.” 


Ricker in Chicago 
For Elgin Race 


Chicago, Aug. 4.—Chester Ricker, 
who will be official scorer at the 
Elgin national road races August 
26, arrived in Chicago yesterday 
to make plans for his end of 
the job. 

Entries from noted drivers have 
already been received at head- 
quarters in Elgin, reports J. Ed 
Duffield, general manager. Among 
them are Ralph De Palma, Cliff 
Durant and Chet Miller, all famed 
in track or road racing and 
driving. 

Duffield expects a large number 
of additional contenders among 
both factories and _ individual 
drivers between now and the 
closing date for entries on 
August 12. 





CUMULATIVE JULY NEW PASSENGER CAR REGISTRATIONS 


These comparative figures, showing the number of new automobiles registered in each state during the preced- 


ing month are published TWICE WEEKLY in Automotive Daily News. 
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Trading is Dull 
During Most 
Of Past Week 


By C. J. ALEXANDER 


New York, Aug. 4.—Buying of 
the shares of automobile compa- 
nies on the New York Stock Ex- 
change this week was believed to 
have come from better sources 
than the selling. At least this 
was the opinion of most of the 
market observers. 

Trading was dull, except in a 
few brief periods when the mo- 
tors sprang to life under the im- 
petus of buying orders. Such an 
instance followed the publication 
of the highly favorable Chrysler 
earnings report and the an- 
nouncement of the resumption of 
the Chrysler dividend. 

Prices of the motors were firm 
throughout, with net changes for 
the week having been small in 
most cases. There was a mixture 
of gains and losses from the close 
of the preceding five-day trading 
period, with gains predominating. 

The outlook for the automobile 
industry still is considered favor- 
able in financial circles. 

The apparent ease with which 
the automobile industry reached 
an agreement on its NIRA code 
and the thousands of men it put 
back to work at higher wages 
made a profound impression in 
Wall Street. This achievement 
was seen as another justification 
of the growing esteem in which 
the industry is held in conserva- 
tive investment circles. 


Street was beginning to pay more 
attention to the real fundamentals 
behind the recent improvement 
in business and less to heedless 
speculation. On all sides the con- 
tributions of the motor manufac- 
turers to this industrial improve- 
ment is being lauded and it is 
interesting to hear the motors, 
the railroads and steel widely re- 
ferred to as the “Big Three” in 
the current picture. 

In this connection it is being 
pointed out that present prices of 


motor shares in relation to their | 
past earnings are generally more | 
favorable than those of any other | 


prominent group. This is not be- 
ing pointed out as an indication 
that they are too low in relation 


to profits but merely in support | 
of the contention that during the| 
recent period of speculation, the | 





motors remained within reason- 
able bounds. 
For instance, at the top of the 


Spring and Summer rally in| 
stocks, the average price of 
eighty-five prominent industrial 
stocks was eleven times their} 


average earnings in the generally 
prosperous years from 
1929, inclusive. In this 
group were the stocks of fifteen 
leading automobile companies. 


Not a single one of these fifteen | 
securities sold as high as the) 


eleven times 1925-1929 earnings, 


which was the average for the| 


eighty-five. 


This probably accounted partly | 


for the fact that when the 
“break” in the market came a 
couple of weeks ago, the decline 
in the motors was smaller, on a 
percentage basis, than that of any 
other prominent group with the 
exception of the railroads. As a 
result of the slump, prices fin- 
ished July lower than at the end 
of June. 

The aggregate price of the mo- 
tors was off only slightly more 
than six per cent during the 
month. The decline in the rail- 


Market Prices 
Prices*shown in the table 
on this page are for the 
market closing as of 12:30 


p.m. The market was closed 
early because of the explo- 
sion of a tear gas bomb on 
the exchange floor. 


1925 to| 
main | 


| ing 
It came at a time when Wall| 








aE HNN enn 


AUTOMOTIVE DAILY NEWS, SATURDAY, AUGUST 5, 1933 


Substantial Buyers Now in Market for Motor Shares 


Last Minute Wall Street Wires 


From CONRAD ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York, Aug. 4, 3:15 P.M.—Motor shares as a group 


moved lower with the rest 


were current that Detroit interests were buying General 
Motors and Chrysler on the decline. 
with no great selling pressure apparent in any part of 


the automotive group. 
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of the market today. Reports 


Volume was light 














roads was about five per cent. 
The utilities were off fourteen per | 
cent; the oils, twelve per cent; the | 
steels, twelve per cent; electricals, | 
ten per cent, and building, twenty- 
one per cent. 

Not the least important event | 
of the week in centering atten-| 
tion on the automobile industry 
was the declaration of a 50-cent 
dividend on its capital stocks by 
the Chrysler Corp. No financial 
report of recent weeks has caused | 
more comment. And also there 
was Chrysler’s report showing for 
the second quarter a net profit of 
$1.80 a share. 

Plenty of good reading has been 
found in the reports of earnings | 
by automotive companies in the 
second quarter of this year. The 
contrast with a year ago has been | 
very marked. The way that July 
went and the way that August is 
starting out indicate that the 
third quarter showing is not go-| 
to be anything to _ be! 
ashamed of. 

Not a few companies in the in-| 
dustry that fell short of profits for 
the first half of the year, appear 
on the threshold of better things. | 
Mack Trucks, Inc., for instance, | 
made a profit in June for the first | 
time since May, 1931. The Hupp 
Motor Car Corp. is fast approach- | 
ing the money point and it is the 
word here that it may attain a 





sufficient volume of business to 
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4 Lee Rubber & Tire 3 
4 Libbey-Owens-Ford Glass 
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'as to be commonplace. 


show earnings by the end of the 
current three months’ period. 
The balance sheets of motor 
companies for June 30, now com- 
ing to hand, indicate continued 
strong financial positions. Cur- 
rent assets four to seven times 
current liabilities are so frequent 
Borg- 
Warner showed $15,464,000 in cur- 
rent assets, as against $2,720,000 
in liabilities. Hupp had $6,844,000 
in assets, as compared with $1,- 
126,000 on the other side of the 
ledger. Hudson had over $1,000,- 
000 more cash and government 
securities on June 30 than on 


December 31. Packard had cur- 
rent assets of $19,764,934, includ- 


ing $14,500,555 in cash and govern- 





ment and marketable securities 
and only $2,458,605 in current 
liabilities. | 


Here and There 


Auburn Automobile Co. notifies | 
New York Stock Exchange it will 
transfer its own securities at its 
offices at 40 Wall Street from now | 
on. Graham-Paige matured 
$1,400,000 of its five per cent de- 
benture bonds on August 1 and} 
$300,000 of this company’s six per 
cent bonds mature on August 15.) 
. . . Chrysler Corp. had $5,102,000 | 
in closed banks on June 30, a 
reduction of $1,418,000 since 
March 31. 

List of twenty-five recommend- 
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ed investments sent out this week 
by a prominent advisory service 
contained five of the lower priced 
motors and accessories.... Parker 
Rustproof practically earned its 
full year’s dividend of $2.50 a 
share in the first six months.... 
There has been something of a 
let-up in motor merger talk lately 
but rumors still persists, naming 
some of the leading independents. 
‘ Automobile mergers are 
favorite hot weather topics in 
Wall Street. 


Auto Tax Receipts 
Supply Big Share 
Charleston, W. Va., Aug. 3.— 
The State road commission re- 
ports that total receipts from 
automobile taxation during the 
first six months of 1933 amounted 
to $5,500,129.40. The largest item 
was a total of $2,346,008.05 col- 
lected from licenses for passen- 
ger automobiles, while gasoline 
taxes at a rate of 4 cents a gallon 
provided an additional $2,164,- 
159.50. 
Receipts from other taxes upon 


motor vehicles and operators dur- | 


ing the first half of the year in- 
cluded: trucks, $533,987; 
operating between fixed termini, 
$630.66; commercial trucks, $194,- 
166.20; taxicabs, $34,058.85; busses, 
$88,145.07; drivers learners per- 
mits, $8,631; operators licenses, 
$55,321. 


Hudson County Car 
Dealers Organized 
Jersey City, N. J., Aug. 3._-The 


Hudson County Automobile Deal- | 


ers’ Association has elected 
Reuben Bennett president of the 
organization for the coming year. 


Other officers electéd were Frank | 
vice-president; | 
George Laessig, second vice-presi- | 


H. Hoonan, first 

dent; A. R. Southworth, treasurer; 

Roy Hall, secretary. 
The association 


approved the 


N.A.D.A. code as submitted with | 


additions offered by Newark and 
New York dealers. 
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Motor Dividend 
Crop Forecasts 
Harvest in Fall 


New York, Aug. 4.—Decision of 
the directors of the Chrysler Cor- 
poration to pay on September 15 
some $2,175,000 in special divi- 
dends to stockholders of record 
August 15 at the rate of 50 cents 
a share was the outstanding piece 
of dividend news for American 
industry this week. 

The voting of this special pay- 
ment came as something of a sur- 
prise, the 50-cent payment com- 
paring with the last previous dis- 
bursement of 25 cents on the cap- 
ital shares. 

Attention now is centered on 
ithe dividend meeting of General 
Motors Corporation, scheduled for 
next Monday. It is expected that 
the regular payment of 25 cents 
a share on the common and the 
regular of $1.25 on the $5 pre- 
ferred stock will be declared. 

This would mean a distribution 
by General Motors of more than 
$13,000,000, the same amount as 
paid out in the preceding quar- 
ters of this year. 

The Firestone Tire & Rubber 
Company this week declared the 
regular quarterly dividend of $1.50 
a share on its preferred stock. 
There are 474,181 shares of this 
stock outstanding, meaning that 


|it will take a disbursement of 
|about $711,000 to pay this divi- 
dend. 


The Columbus Auto Parts Com- 
pany is scheduled to vote on the 
regular dividend on its $2 con- 
vertible preferred stock next Sat- 
urday, August 12. 





N. J. Fixes 6 Cents 

Mile for Use of Cars 
Trenton, N. J., Aug. 3.—Allow- 
|ances to state employes for the 
|}use of privately-owned automo- 
| biles on state business have been 
| reduced to a flat rate of six cents 
a mile. The old schedule ranged 
from six to eight cents a mile, 
depending upon the type of car. 
A few years ago the allowance 
|was as high as twelve cents in 
some cases. 


Martin Made Truck Head 


| Lineoln, Neb., Aug. 3. Kile 

Martin of Pilger, Neb., has been 
| elected president of the Nebraska 
|Motor Transport Association, or- 
|ganization of truckers. H. W. 
| Borley of Hastings and Leo Mc- 
|Koene of Omaha are new vice- 
| presidents, and Charles E. Hall of 
Omaha was re-elected secretary. 
New directors named are R. C. 
Jackson of Sidney and A. C. 
Schoefield of Gothenburg. A reso- 
lution thanking Governor Charles 
|W. Bryan for his support during 
the recent session of the Nebraska 
| legislature was adopted. 


Du Pont Wins Appeal 

New York, Aug. 4.—A decision 
in favor of the du Pont company, 
in its suit against the Glidden 
company for infringement of its 
Duco patent, was reached by the 
United States Circuit Court of 
Appeals for the Second New York 
Circuit. Its decision reverses the 
decree of the lower court, which 
had found in favor of the Glid- 
den company. 





Form Dealer Grou 
p 


Oklahoma City, Aug. 3.—-More 
| than 100 automobile dealers gath- 
;ered here recently to form a 


|new dealers’ association. C. J. 
| Myers, of Oklahoma City, was 
|elected president. The group 


| plans immediate action to draft a 
|fair practice code for submission 
|under the national recovery act. 
J. T. Forster, Tulsa, was elected 
vice-president. 





The ancient glory of Egypt was perpet- 
uated because the Egyptian artisans 
built everything they built so well. 

Nash believes that the 50-century-old 
pyramids of Egypt are a good lesson in 
lasting craftsmanship to follow in these 
modern days. 

Nash cars are tough. They stand up. 
They stay sold. Owners like the way 
Nash rolls up mileage and keeps that 
*‘new car feel.”’ 

And Nash today is all set to make the 
most of the present upswing in business. 
Ready to move fast and do things in a 
big way. Geared up to go places. 

Let us tell you why this, of all times, 
is the time to take on the Nash fran- 
chise. Write the Sales Department, 
Nash Motors, Kenosha, Wisconsin. 


NASH 


SIXES AND EIGHTS 





